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'NITAAC

REIMAGINING ACQUISITIONS

m An OMB Executive Agent

NITAAC — Reimagining Acquisitions for...

Contracting Officers

(and their agency Program Managers
and IT Professionals)

NITAAC made a strategic decision to start focusing on
federal contracting officers to help them help their
agency Program Managers, and IT and acquisition
professionals with their IT procurements.

The focus is on helping the contracting officer
streamline their acquisition and use FAR Part 16.505 to
the best advantage possible; and use our platform to
help them get the best IT supply and service contracts.

The NITAAC website contains tools and templates,
videos — things that can be quick hits on buying — so
that contracting officers can see what others in the
federal government are doing and have done; and they
can use those templates that might be considered best
practices for buying IT.

NITAAC
Contract Holders

The NITAAC Contract Holder portal is always adding
new tools to ease interaction with customers, so
Contract Holders can get information from NITAAC and
share information internally.

Small Businesses
(not on NITAAC but want to work
with NITAAC Contract Holders)

NITAAC is working with the Small Business
Administration and small businesses to help them find
NITAAC prime Contract Holders and be able to access
subcontracting possibilities.

Through Industry Days and a dedicated place on
the NITAAC website, those who are not prime contract
holders will be able to get information about how they
can work with NITAAC Contract Holders.

Small businesses can receive tips on how to frame
their business offerings, the tools of the trade, how to
make the connection and work with prime Contract
Holders.

B4 NITAACsupport@nih.gov
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DID YOU KNOW?

NITAAC is constantly looking for better ways

to combine federal laws and directives (like

the FAR) with new opportunities (like BIC) to
deliver faster, easier and more cost competitive
procurements.

NITAAC Is Best in Class

NITAAC has achieved Best in Class (BIC) designations
for its CIO-SP3, CIO-SP3 Small Business

and CIO-CS GWACs, making all three //_\\

NITAAC GWACs BIC vehicles.
in Class

The goal of BIC is to highlight
\—/

contracts that consistently

deliver strong results. By relying

on contracts with good track
records, agencies — and the federal
government as a whole — can raise
the baseline for the quality of acquisitions.

The more agencies rely on contracts with good track
records, the more benefits they will see. That includes
higher volume discounts, reduced administrative costs
and contract duplication, and greater use of buying data to
make informed decisions.

That is why OMB is focused on what’s called Spend
Under Management (SUM), which refers to the portion of
an agency’s budget that is aligned with strong contract
management practices. There are three Tiers under SUM.
With NITAAC, agencies can meet category management
goals at any tier because NITAAC’s GWACs are Tier 3 BIC
vehicles.
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GWACs and so much more...

NITAAC’s three Government-Wide Acquistion Contracts
(GWACs) boast streamlined acquisition and fast ordering,
a single login electronic-Government Ordering System

all NITAAC offers.

(e-GOS) with built-in FAR guidance and automated order

CIO-SP3

ITSERVICES/SOLUTIONS

Cutting-edge technology,
streamlined acquisition and
fast provisioning.

+ FAR 16.505 steamlined ordering
and award
+Best in Class by OMB
+ 10-year IDIQ with a 15-year odering
period
- 137 labor categories
- Flexible contract types
+ 0.65% Contract Access Fee
+ $150K Fee Cap with orders>$23M

SMALL BUSINESS

Small business competition
made easy.

« FAR 16.505 steamlined ordering
and award
+Bestin Class by OMB
« 10-year IDIQ with a 15-year odering
period
« Five socioeconomic categories:
- Small Business
-WOSB
-8a
- SDVOSB
-HUBZone
+0.55% Contract Access Fee
+ $150K Fee Cap with orders>$27M

completion, and ceiling rates/prices negotiated at the
Master Contract level to be the best available. But that’s not

ClO-CS

ITCOMMODITIES/SOLUTIONS

On-site or in the cloud
commodities and commodity-
enabling solutions.

+ FAR 16.505 steamlined ordering
and award

+Bestin Class by OMB

« 5-year IDIQ with a 5-year option
and 15-year odering period

« Access to both OEMs and VARs

« NITAAC-GSS for laptops and
desktops

«0.35% Contract Access Fee

+ $7T0K Fee Cap with orders>$20M

We’ve reimagined acquisitions to deliver everything IT
in the most streamlined and friction-free way possible.

GSS

GOVERNMENT-WIDE
STRATEGIC SOLUTIONS

Government-Wide Strategic Solutions
(GSS) for laptops, desktops and
accessories, a category management
initiative by OMB, is available through
the CIO-CS GWAC.

NITAAC GSS is a Best In Class OMB
source for federal civilian and DoD
agencies and has established a catalog
of the latest desktop and laptop
configurations that meet the OMB
standard specifications. By logging into
the NITAAC e-GOS ordering system,
customers may review the offerings.
All major brands are represented with
a wide variety of models available.
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ASSISTED
ACQUISITIONS

NITAAC offers Assisted Acquisitions for
agencies that don’t have a contracting
officer or need an extra hand during
busy buying seasons.

You’ll find help from FAC-C Level lll
Contracting Officers and other
acquisition professionals who will help
you look for new ways to make your
procurement a success.

There is one fee for all acquisition
types equaling 2% of the total
obligation.

LEARN MORE
16 Assisted Acquisitions (AAS)

18 Government-Wide Strategic
Solutions (GSS)

20 CIO-SP3 Details

21 CIO-SP3 Contract Holder
Listings

26 CIO-SP3 Small Business
Details

28 CIO-SP3 Small Business
Contract Holder Listings

40 ClO-CS Details

41 ClO-CS Contract Holder
Listings

46 With CIO-CS, Get EPIC Savings
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ExpertViews

Bridget Gauer
Director, NITAAC

NITAAC Makes the User Experience
As Easy As Possible

Using NITAAC gives agencies the flexibility of having their own contract
without the hassle of setting it up.

A Pro’s Pro

Ms. Bridget Gauer is the
Director of NITAAC, setting the
strategic vision for the NIH GWAC
program, which consists of three
vehicles valued at $20 billion
each (CIO-SP3, CIO-SP3 Small Business and CIO-CS).

Ms. Gauer joined the NIH Information Technology
Acquisition and Assessment Center (NITAAC) as the
Deputy Director in June 2015.

Ms. Gauer has over 20 years of acquisition
and leadership experience. She served as the
Division Director of Contracts for the HHS Assistant
Secretary for Preparedness and Response
(ASPR) and the Acting Director for the Acquisition
Program Support Division within the Acquisition
Management, Contracts, and Grants office.

Prior to joining HHS, Ms. Gauer served as the
chief of contracts for the Federal Communications
Commission (FCC).

Ms. Gauer has been the recipient of numerous
Government awards and honors, including the
Chief Acquisition Officer’s Council Award for her
efforts with federal intern programs, the U.S. Army
Commander’s Award for Civilian Service, and is a
U.S. Army James Carroll Excellence in Management
award recipient.

Ms. Gauer is FAC-C Level Il certified in Contracting
and Level Il FAC P/PM. She holds a B.S. in Recreation
and an M.B.A. and M.A. in National Security and
Strategic Studies from the Naval War College.
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DID YOU KNOW?

NITAAC provides IT contracts for all federal
agencies including DoD to use to meet their IT
contracting needs.

Q. Who does NITAAC serve?

Ms. Gauer: NITAAC provides IT contracts for all feder-
al agencies including DoD to meet their IT contracting
needs.

We realize there is no one-size fits all approach to pro-
curement, so we have segmented our customers into three
distinct communities: federal contracting officers, GWAC
contract holders and industry partners looking to learn how
to participate on our GWACs.

You'll see this segmentation most pronouncedly in our
new website refresh.

Our rationale behind the segmentation is quite simple.
Each of the partners we serve have unique needs in terms of
what they are seeking when they engage with NITAAC.

We pride ourselves on our customer experience. Itis
our mission to ensure that each partner can readily find
the information they need, when they need it, and that the
process is as streamlined as possible.

Q. Why should agencies use a NITAAC GWAC rather than
set up their own IDIQ contract?
Ms. Gauer: Quite frankly, to save time and money.

Setting up an agency IDIQ contract can be both labor
and time intensive. Using a GWAC gives agencies the ability
to access the same industry partners without the cost asso-
ciated with establishing their own contract and receive the
benefits of using OMB designated “Best in Class” contract
vehicles.

Agencies have complete control to award and administer
their task/delivery order against our GWACS. Contracting
officers have broad latitude to establish the ordering pro-
cedures in accordance with their own agency procedures.
NITAAC provides an added layer of expertise in the event
the agency requests it.

Agencies benefit from pre-negotiated rates at the master
contract level. Because our contracts are pre-competed,

SENITAACsupport@nih.gov . 1.888.773.6542



additional competition could further drive down costs at
the task/delivery order level. Put simply, NITAAC allows for
economies of scale in order to reduce per unit costs.
GWACS were established to streamline the acquisition
ordering process. Orders can be solicited and awarded
in less than 30 days with no protest under $10 million.
Contracting officers have complete control over the time
frames.

Q. Can you elaborate further on how you are directly
helping contracting officers?

Ms. Gauer: NITAAC aims to be a resource to help contract-
ing officers obtain IT services and commodities in a stream-
lined manner.

For a contracting professional that always has a sig-
nificant workload, having tools that can streamline the
procurement process and a place to obtain assistance is a
great resource.

We provide our expertise through our complimentary
training program and website to equip the next generation
of contracting professionals with the tools they need to
successfully navigate the complexities of IT procurement.

Q. About nitaac.nih.gov: how is it continually
improving?

Ms. Gauer: As part of Reimagining Acquisitions, we con-
stantly analyze what our customers are doing and what
they might need as the federal IT landscape continues to
evolve. We are always updating and revising our tools and
templates to make sure the examples on our website reflect
the latest technological needs.

As contracting professionals, we saw a need to assist
contracting officers learn more about GWACs and IT con-
tracting.

We are improving our website to provide more guidance,
templates, and industry solutions to help agencies obtain
information regarding IT.

The website also focuses on small businesses that are
not already contract holders, and shows them how to best
participate with NITAAC and get the most out of CIO-SP3,
CIO-SP3 Small Business and CIO-CS.

I am excited about the new direction for our website
and believe that it will become a very valuable tool in the
contracting officer’s toolbox.

Continued on page 8

SENITAACsupport@nih.gov  §1.888.773.6542 £ |

Put NextGen e-GOS
and FAR Part 16 To Work For You

Ms. Gauer: NextGen e-GOS and FAR Part 16 go hand in
hand.

NextGen e-GOS contains built-in FAR guidance and
walks the contracting officer through what is necessary to
meet FAR Part 16 requirements.

Leveraging FAR Part 16, the goal of NextGen e-GOS is to
truly streamline the process; allowing federal customers to
ensure that their requirement only goes to contract hold-
ers who are qualified to do the work.

This is a very important distinction because if an agency
uses Open Market (even GSA Schedules), their procure-
ment is going to thousands of contract holders—who may
or not be qualified to bid on the work.

€6 NextGen e-GOS
also supports Best in Class
requirements and provides
better reporting for our
customers. 99

As a result, agencies often get poorly written proposals,
which the contracting officer then has to spend valuable
time reviewing. Using NextGen e-GOS reduces the bad pro-
posals and instead, you can expect 3 to 5 good proposals.

The benefit is a large reduction in the procurement time
frames. On CIO-CS, it can be as little as 3 days; for service
requirements, it can be as little as 45 days from solicitation
to award. Compare that to 6 to 9 months or more for the
average award, and you can easily see how NITAAC offers
benefits not available elsewhere.

NextGen e-GOS will offer a number of new enhance-
ments. For starters, itis operational in the cloud and will
feature a new data upload feature.

NextGen e-GOS also supports Best in Class require-
ments and provides better reporting for our customers.

It is more user friendly — and mimics the user experience

Continued on page 8
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ExpertViews

Q. About Best in Class (BIC): CIO-SP3, CIO-SP3 Small
Business, CIO-CS and GSS (Government-Wide Strategic
Solutions) have all earned OMB’s BIC designation. How
does this benefit the NITAAC community?

Ms. Gauer: The BIC designation doesn’t just benefit the
NITAAC community; it benefits the federal government, in
general.

What is important about BIC is that OMB, through cate-
gory management, is focused on Spend Under Management
(SUM).

Their goal is to reduce redundancies and assure that
agencies are getting best value solutions and making smart
buying decisions.

€6\We are improving our
website to provide more
guidance, templates, and
industry solutions to help
agencies obtain information
regarding IT. 99

The BIC designation is awarded to contracts that con-
sistently deliver strong results. By relying on contracts with
good track records, agencies — and the federal government
as a whole — can raise the baseline for the quality of acqui-
sitions.

The BIC designation for all three of our GWACS signals
to the acquisition community that NITAAC consistently
demonstrates value that allows agencies to save time, mon-
ey and realize speed to delivery.

We also offer solutions and processes necessary to meet
the federal government’s ever evolving IT requirements.
Quite simply, BIC tells the federal community that agencies
are getting the best in both service and spend.

NITAAC GWACs are designated Tier 3. Agencies can meet
their tier goals using NITAAC BIC GWACs because of the Tier
3 designation.

We are tremendously proud of this distinction because
it’s a testament to the quality of our contract holders, con-
tracting officers, customer service and overall team.

But, even more importantly, the designation will result in
even further cost savings for our agency partners.

Continued on page 10
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contracting officers are used to when shopping in their
private lives.

Customers will enjoy product pictures, and will have the
ability to compare items, build a cart, and other features
designed to personalize the buying experience. We want
the user experience to be as easy as possible.

NextGen e-GOS also supports Best in Class require-
ments and provides better data reporting for our agency
customers to meet FITARA guidelines, such as line-by-line
analysis, quantities ordered, and payment amounts.

Finally, we have been supporting blockchain for agen-
cies and are planning to incorporate blockchain into Next-
Gen e-GOS for additional security and transparency.

Q. What makes NITAAC Customer Service special?

Ms. Gauer: Customer service is not something we take for
granted at NITAAC. | always tell our prospective customers
if they do business with NITAAC, they will learn one thing
quickly - the customer always comes first.

We've geared our operations around our customers’
needs so whether they are just beginning a solicitation and
need help with research, or they’ve already placed a task
or delivery order on one of our vehicles, NITAAC is com-
mitted to making sure they get answers faster, so they can
keep their acquisitions on track.

As a contracting officer, | know how frustrating it is to
see your acquisitions stall, so | stress to our team to make
sure we are as responsive as possible so that our custom-
ers can meet their mission critical needs.

From a contractor standpoint, open and frequent
communication is key. For our CIO-CS contract holders, we
work very hard to rapidly approve their technical review
process (TRP) requests to add new commodities on the
contract so that customers can always get what they need,
when they need it.

For CIO-SP3 and CIO-SP3 Small Business, we provide
scope reviews and work with customers to help them
through the acquisition process. This s all done within 24
hours.

Finally, we have created a generic SOW section with-
in our tools and templates library; so, for example, if an
agency is looking for a SOW on cloud, they don’t have to
start from scratch; we’ll have examples that can help guide
them through the process.

We know how challenging procurement can be and it
is our goal to ensure that our customer support makes the
process easier for the agencies we serve.

SENITAACsupport@nih.gov  $1.888.773.6542
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ExpertViews

Q. Part of your three-pronged approach is helping small
businesses who are not NITAAC Contract Holders do
business. Can you elaborate?

Ms. Gauer: We know that a lot of small businesses are
concerned about BIC contracts; they are concerned these
contracts will reduce the amount of opportunities for small
businesses.

Through Industry Days and a dedicated section on the
NITAAC website, small businesses are able to get informa-
tion about NITAAC Contract Holders and how to do business
through our BIC GWACs.

We offer tips on how to approach prime contractors,
tools of the trade, how to make the connection and work
with prime contract holders.

€6 We offer tips on how to
approach prime contractors,
tools of the trade, how to
make the connection
and work with
prime contract holders. 99

Q. NITAAC fees: Are they competitive?

Ms. Gauer: Every GWAC charges fees; not for profit but to
cover administrative costs. Ours is the NIH Contract Access
Fee (NCAF), which we’ve reduced and capped throughout
the years to better serve our customers.

The CIO-SP3 NCAF is 0.65%), CIO-SP3 Small Business is
0.55%, and CIO-CS is 0.35%.

All of our fees are capped in an effort to support large
service or commodity solutions.

Most agencies are also short on contracting officers. We
can do the work for them through Assisted Acquisitions for
an additional small fee (only 2% of the total obligation); it’s
a value-added multiplier for their contracting office.

DID YOU KNOW?

The CIO-SP3 NCAF is 0.65%, CIO-SP3 Small
Business is 0.55%, and CIO-CS is 0.35%. All
of our fees are capped in an effort to support
large service or commodity solutions.
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10 Reasons To Take Advantage of FAR Part 16

FAR Part 16 flexibility leads to a faster and more
streamlined acquisition process.

1.

F )

5.

6.

7.

8.
9.

FAR Part 16 has several built-in flexibilities that
greatly streamline an agency’s procurement
process.

Under FAR Part 16, there is no need to
synopsize requirements (FAR Subpart 16.505{a}
{1}) or post on FedBizOpps.

Additionally, the streamlined ordering
procedures are based on Fair Opportunity

(FAR Subpart 16.505{b}{1}) vs. full and open
competition.

The competition requirements in FAR Part 6
and the policies in FAR Subpart 15.3 do not
apply.

No requirement to set a competitive range,
which means COs can engage in detailed
communications with contract holders as long
as each offeror is treated equitably.
Scoring/ranking proposals, and formal
evaluation plans are not required.

No protest on orders under $10 million except
on the grounds that the order increases

the scope, period or maximum value of the
contract.

FAR Part 16 is not subject to the Economy Act.
Under NITAAC GWACs, all contractors have
already been pre-qualified; therefore, agencies
only need to include evaluation criteria critical
to determine the best contractor for the job.

10.Agencies can also use GWACs to meet their

small business goals under an exception to Fair
Opportunity.

SENITAACsupport@nih.gov . 1.888.773.6542
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Reimagining Acquisitions Using NextGen e-GOS
NextGen e-GOS is continually improving with new tools and enhancements
that are Reimagining Acquisitions for the contracting officer and IT buyer communities.

NextGen e-GOS is the NITAAC cloud-based online system
for competition management and awardee selection.

For users, the system features improved performance, a
user-friendly graphic interface, streamlined workflows and
support for strategic sourcing.

Benefit from:
« A cloud-based platform with faster data uploads
« Enhancements to the CIO-CS catalog:

« Improved navigation

« Enhanced searching and filtering

« Shopping cart and ordering functionality for
purchases below the Simplified Acquisition
Threshold (SAT)

+ A reimagining of the TOR/DOR process:

+ ClO-SP3 Small Business TORs will be announced
to all contract holders, including eligible and non-
eligible

« Enhanced integration between the CIO-CS catalog
and the DOR process, i.e. passing requirements
directly to a DOR.

« More integrated help, i.e. pop-ups, short videos, and
other options, throughout the TOR/DOR process.

« Improved support for strategic sourcing, including
templates, catalog refinements, and other
improvements.

Login at https://cio.egos.nih.gov/
to experience NextGen e-GOS for yourself.
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DID YOU KNOW?

The goal of NextGen e-GOS and FAR Part 16
is to truly streamline the process and help
contracting officers work more efficiently.

« Integration with the NITAAC website to support agency-
specific training, events, and other requirements.

« Improved support for contract holders for adding and
managing CLINs, and keeping catalogs current and
uncluttered.

« Each customer can set their own schedule based on
needs and complexity of requirements.

« FAR guidance is built into the system, which can be
used to manage every phase of the procurement
process:

« Create Requests for Information (RFls)

« Create and post solicitations, special notices and
sources sought

« Organize question and answer periods

« Create amendments to solicitations

« Conduct discussions and negotiations

« Send post award notifications to offerors
automatically.

Ordering Is Easy As 1-2-3!
Get access to all NITAAC qualified Contract
Holders in one location. No special
“Delegation of Procurement Authority” is
required by NITAAC for customers to use
our GWACs or e-GOS. Benefit from:
« Single source for task/delivery order
management and market research
« FAR guidance built into system for fair
opportunity competition
« Database of record for life of
acquisition
« Manage requirements from
solicitation to closeout.
To log in from the NITAAC home page
( https://nitacc.nih.gov ):
« Click e-GOS Login button and fill in
email
« Complete information, select
password and verify
« Log back in and you’re ready to go!

[in| SENITAACsupport@nih.gov . 1.888.773.6542
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Customer Service Is Always On

Your 1-Hour Promise

Do business with NITAAC and you'll learn one thing

quickly — the customer always comes first. We've geared
our operations around your needs. Whether you're just
beginning a solicitation and need help with research, or
you’ve already placed a task or delivery order using NITAAC,
the NITAAC Customer Support Center is geared to your
needs and committed to getting you answers faster, so you
can keep your acquisitions on track.

Call or email the NITAAC Customer Support Center with
any technical, contractual or procedural questions, and
a NITAAC team member will get back to you quickly —
typically within one hour.

NITAAC has also implemented a Salesforce CRM to
ensure that NITAAC accurately, consistently and efficiently
answers all customer and contract holder questions.

These questions are also being used to develop new
training, templates, website resources, white papers, blogs,
videos and other resources to support NITAAC customers.

Get Automatic Technical Reviews

NITAAC automatically performs a comprehensive
assessment within 24 hours, when you submit a Statement
of Work (SOW), Statement of Objectives (SO0), or
Performance Work Statement (PWS) through NITAAC’s
secure e-GOS ordering system.

Our team reviews each requirement for scope, clarity
and other factors which can affect the quality of responses
an agency will ultimately receive. After review, the agency
can incorporate into their requirements package, should
they choose. The customer is always the ultimate decision
maker, and NITAAC offers guidance simply as a value-added
service.
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DID YOU KNOW?

NITAAC understands not all buyers are
experienced IT contracting officers or program
officials; to help, NITAAC offers 100% free
comprehensive assessments for scope, clarity
and other factors in as little as 24 hours.
Requesting this support is easy, just email or
call the NITAAC Customer Support Center!

Search The Tools and Templates Library

Visit a library of common acquisition tools and

templates based on our 20+ years of experience in GWAC
administration. Don’t see what you need? Then contact the
NITAAC Customer Support Center and ask for more specific
or current samples. Visit www.nitaac.nih.gov/nitaac/tools-
templates.

Speedy TRP Reviews — Often In One Day

For CIO-CS Contract Holders, the NITAAC guarantee is that
TRPs will be reviewed within 72 hours but the majority of
TRPs are reviewed within 24 hours. If Contract Holders or
customers need something sooner than 24 hours, we ask
them to the NITAAC Customer Support Center so we can
expedite the review.

Frequently Asked Questions

You can easily narrow your search by clicking on the links
provided. If you don't find what you're looking for, simply
email or call the Customer Support Center and we’ll be
happy to assist you.

Free Training — Lots of Options
With NITAAC, learning has never been more rewarding. Earn
certification for two Continuous Learning Points. Each 172
hour session features information on GWACs that will help
you drive efficiencies in IT acquisition. Choose an on-site
session at your location, or join one of our monthly sessions
via WebEx or at NIH.

NITAAC offers 100% free training where our team will
travel to your location and train contracting, program,
and technical staff on our GWACs and acquisition services,
including a live demonstration of e-GOS.

CONTACT US
s 888-773-6542

. NITAACsupport@nih.gov
nitaac.nih.gov

SENITAACsupport@nih.gov . 1.888.773.6542
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Simplify IT Procurement

Maximize Your Budget with CIO-CS

For more than 30 years, our team of experts has transformed technology into
complete solutions that advance the value of IT for government agencies.

As an NITAAC CIO-CS Contractor, Connection offers professional services,
complete lifecycle support, innovative ideas, and the vast purchasing power to:

- Streamline processes « Reduce costs « Increase productivity « Maintain sustainability initiatives

[Elg=5Tm  call or click today to get started. C : .
=1 1.800.800.0019 O n n e CtIO n
www.connection.com/CIOCS PUBLIC SECTOR SOLUTIONS

we solve IT”

Connection and CIO-CS provide
o NITAAC ClIO-CS the purchasing power to do more.

OMB Authorized GWACs for IT Acquisitions. COMMODITIES / SOLUTIONS Contract #HHSN31620’|500015W

©2019 PC Connection, Inc. All rights reserved. C893577-0419


www.connection.com/CIOCS

ASSISTED
ACQUISITIONS

Strategies, Solutions and an Extra Pair of Hands

AAS contracting professionals help you find the IT your agency wants.

Assisted Acquisition Services (AAS) contracting 9
professionals are here to help you acquire the technology DID YOU KNOW:
o[)?er;{ice solutions you need to fulfill your mission critical Customers pay a flat fee of only 2% of the
objectives. . .

After choosing to work with NITAAC AAS, warranted Obl'gated amount for all acquisition types.

acquisition professionals begin to establish a partnership
right away, starting with a conversation where they
learn/develop the right approach for your
acquisition.

NITAAC supports you with warranted, FAC-C
Level-lll certified contracting professionals
who handle your complete procurement life
cycle from market research to closeout.

NITAAC’s warranted acquisition
professionals have extensive knowledge
and experience soliciting/awarding a variety
of complex IT requirements. You will work
with acquisition professionals who use
Agile Acquisition techniques that assist in
implementing innovative acquisition strategies
and leverage best practices from across
government.

They will help you look for new ways to
make your procurement a success.

NITAAC’s Procurement Action Lead Time
(PALT) begins when we receive a complete
acquisition package, and ends upon award.
Typical requirements will be completed within
the following lead times:

« Competitive acquisitions — Up to 90 Days
« Sole Source acquisitions — Up to 30 days.

Flat 2% Fee il
Customers pay a flat fee of only 2% of the obli- Research &
Acquisition
gated amount for all acquisition types. wumd Planning
Among the services provided are: Solicitation
« Acquisition planning and strategy Q
« Assessment and analysis of SOW, SO0, PWS
« Source planning and selection
« Contract award

« Contract administration and life cycle monitoring
« Contract closeout.

i
Administration
& Closeout Negotiation

@ & Award

Acquistion Life Cycle
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The federal government’s
trusted choice for
acquisition management

CGl Federal's Momentum?® is a highly configurable, flexible, COTS-based acquisition
management solution specifically built for the federal government. We have a very
active federal agency user community that drives our product roadmap, ensuring that
the baseline software meets both current requirements and evolving future needs.
Momentum is available in a variety of models including shared service, subscription,
license and maintenance, on premise and cloud.

Momentum is:
e Trusted by all three branches of government (Executive, Legislative and Judicial)

e Trusted by over 190 U.S. Federal agencies, bureaus and other organizations

e Trusted to support more than half of all DoD contract spending
(Army, Navy and Marine Corps)

cgi.com/usfederal


www.cgi.com/usfederal

With GSS, Shopping for Desktops and Laptops
Is as Easy as “Pick It and Click It!”

NITAAC offers Government-Wide Strategic Solutions (GSS) —
a proven and mandated way to pay less for desktops and laptops.

To reduce costs and increase value government-wide,
Government-Wide Strategic Solutions (GSS) provides
desktop and laptop configurations that meet Federal
requirements for approximately 80% of systems purchased.
In October 2015, OMB issued M-16-02: Category
Management Policy 15-1: Improving the Acquisition and
Management of Common Information Technology: Laptops
and Desktops.
This policy mandates the use
of GSS for federal agencies to
fulfill the bulk of their desktop and
laptop requirements.
Using GSS lowers administrative
costs and leverages the buying
power of the entire federal
government for laptops and
desktops. Agencies get the
same low price regardless of the
quantities ordered.

Latest Desktop and Laptop

Configurations

Customers can choose from 26
ClO-CS Contract Holders who are
authorized to provide the current
version for OMB compliant laptops
and desktops.

By logging into e-GOS, customers
may review the offerings.

All major brands are represented
with a wide variety of models
available to meet most of your needs.

Get all the details at https://nitaac.gov/gss.

Laptop Options

« Basic Laptop

« Lightweight Laptop

+ High-level Laptop
Desktop Options

« Basic Desktop

+ Desktop Upgrade 1

+ Desktop Upgrade 2
Additional Purchase Options

« Monitors

+ MS Office

+ Docking Stations

+ Additional Warranties

18 NITAAC Program Guide

DID YOU KNOW?

OMB policy mandates federal agencies
use GSS to fulfill the bulk of their desktop
and laptop requirements.

GSS ordering on e-GOS

+ On-line purchasing designed with the customer
experience in mind

» Login to e-GOS from NITAAC homepage

« Click on NITAAC GSS

+View all OMB and non-OMB compliant offerings

« Filter through products

« View offerings details

« Compare multiple offerings

+ Choose add-ons

+Add to cart

« Review order and make any edits

+ e-GOS will split your orders based on vendor selected

« If under SAT, checkout if warranted CO

« If over SAT, order can be completed in e-GOS or package
emailed to ordering official.

v,

B NITAACsupport@nih.gov
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SMALLE

PLATINUM

BUSINESS SERVICES

http://www.weareplatinum.net/cio-sp3-sb.html

Jody Venkatesan, CIO-SP3 Program Manager
Direct: (301) 651-1297

pliance Cloud

Business Process

Reengineering

security DEV OPS




NAICS Code: 541512

ClO-SP3

IT SERVICES/SOLUTIONS

Chief Information Officer-Solutions and Partners 3
is an OMB designated Best in Class (BIC) GWAC.

Every federal civilian and DoD agency can use CIO-SP3 for
fast, value-oriented services and solutions to fulfill a broad
range of mission critical IT requirements.

CIO-SP3 features 10 task areas to meet virtually every IT
need from legacy system maintenance to emerging digital
solutions.

ClO-SP3 Contract Holders have gone through a rigorous
source selection process prior to award, ensuring the
pool of contractors are the best-of-the-best, resulting in
significant savings in time, money and resources.

Ceiling rates are negotiated at the Master Contract level
ensuring that your agency is already starting with the most
cost competitive rates. And, with competition, they may be
negotiated even lower.

Submitting your Task Order Request or TOR is as easy as
aclick of a button. Simply upload the TOR into our secure,
e-GOS ordering system for automated task order competition,
management, awardee selection and notification.

With a $20 billion ceiling, flexible contract types and the
ability to award in modular increments and incorporate
performance-based features, CIO-SP3 offers streamlined
ordering and processing, saving agencies both time and
money, plus the benefits of being a BIC.

10 Task Areas

The 10 Task Areas are provided as a guide. They do NOT
preclude placing any IT requirement. If you need help
determining where your particular IT requirements fall,
contact the NITAAC Customer Support Center.

Task Area 1 - IT Services for Biomedical Research, Health
Sciences, and Healthcare

Task Area 2 - Chief Information Officer (CIO) Support

Task Area 3 - Imaging

Task Area 4 - Outsourcing

Task Area 5 - IT Operations and Maintenance

Task Area 6 - Integration Services

Task Area 7 - Critical Infrastructure Protection and
Information Assurance

Task Area 8 - Digital Government

Task Area 9 - Enterprise Resource Planning

Task Area 10 - Software Development

20NITAAC Program Guide £ |

DID YOU KNOW?

The more that agencies rely on contracts with
good track records, the more benefits they get
including: higher volume discounts; reduced
administrative costs and contract duplication;
and using data to make informed buying
decisions.

ClO-SP3 Contract Details
+ 53 Contract Holders
+ Large & Small businesses
+ Eligible in all 10 Task Areas of IT services
+ Orders range from $50K-$700M
« Contract ceiling: $20 billion
+ Can be used for commercial or non-commercial IT
solutions
+ 10-year Indefinite Delivery/Indefinite Quantity (IDIQ)
contract (2012-2022)
« 10 year ordering period (2012 - 2022)
« 15 year period of performance (2012 - 2027)
+ 137 Labor Categories with competitively-priced rates:
Additional categories can be added at the task order level
+ Agile & flexible in support of all contract types
+ Rates are 10-15% less than comparable vehicles
» Streamlined ordering of required IT solutions and services
at reasonable prices
« Wide range of IT services spanning across 10 task areas
« Flexibility to add a combination of order types:
Fixed-Price (FP), Cost-Plus-Fixed-Fee, Cost-Plus-
Award-Fee, Cost-Plus-Incentive-Fee, Labor Hour
(LH) and Time-and-Materials
«Various contract types to fit the needs of unique
requirements
« NCAF 0.65% ($150K annual cap on orders > $23 million)
Plus, there is no additional charge for value-added
services and support on direct orders (e.g. scope
assessments)

SENITAACsupport@nih.gov  $1.888.773.6542



CIOSP3
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Contract Holder

A-TEK, INC.
http://www.atekinc.com/nih-cio-sp3-unrestricted

AACINC.
http://www.aac.com/contract-vehicles/major-contract-vehi-
cles/nih-cio-sp3

ACCENTURE FEDERAL SERVICES LLC
https://www.accenture.com/us-en/service-cio-sp3.aspx

ADVANCED TECHNOLOGY SYSTEMS, INC.
TBD

AQUILENT, INC.
https://aquilent.com/cio-sp3/

BAE SYSTEMS TECHNOLOGY SOLUTIONS & SERVICES INC.
http://www.baesystems.com/en-us/our-company/inc-busi-
nesses/intelligence-and-security/i-and-s-contracts/cio-sp3

BOOZ ALLEN HAMILTON, INC.
https://www.boozallen.com/e/contracts/chief-information-of-
ficer-solutions-and-partners-3-cio-sp3.html

BUCHANAN & EDWARDS, INC.
https://buchanan-edwards.com/contracts/cio-sp3

CACIENTERPRISE SOLUTIONS, INC.
http://www.caci.com/Contracts/Ciosp3/ciosp3.shtml

CACINSS, INC.
http://www.nss.caci.com/index.php?option=com_con-
tent&view=categories&id=32&Itemid=257/

CAPSTONE CORPORATION
http://capstonecorp.com/contracts/cio-sp3

CATAPULT HEALTH TECHNOLOGY GROUP, LLC
http://www.ciosp3gwac.com

CGIFEDERAL, INC.
http://www.cgi.com/en/us-federal/nih-chief-information-offi-
cer-solutions-and-partners-3

CONDUENT FEDERAL SOLUTIONS, LLC
https://www.conduent.com/solution/public-service-deliv-
ery-solutions/government-it/cio-sp3/

CREATIVE INFORMATION TECHNOLOGY, INC.
http://www.citi-us.com/capabilities/citi-services-under-chief-
information-officer-solutions-and-partners-cio-sp3-program

CSRALLC
TBD

DATA SYSTEMS ANALYSTS, INC
http://www.dsainc.com/about/contract-vehicles/cio-sp3/

DELOITTE CONSULTING, LLP
http://wwwz2.deloitte.com/us/en/pages/public-sector/solu-
tions/federal-government-contract-vehicles-cio-sp3.html

ECS FEDERAL,LLC
http://www.ecstech.com/contractvehicles/ecs-cio-sp3/

ENGILITY CORPORATION
http://www.engility.com/contracts/cio-sp3#3c8aLUB6J1H-
oPIOs.97

SENITAACsupport@nih.gov  §1.888.773.6542

Stephanie Cumberbatch
703-443-6900 X102
ciosp3@atekinc.com

James P. Kerins
703-918-6376
aaccio-sp3@aac.com

Sandi LaCroix
571-414-3350
CIOSP3@accenturefederal.com

Stephen Goehler
703-891-8002
ClO-SP3.info@atsc.com

Lisa Pinegar
301-939-1712
cio-sp3@Aquilent.com

Carmen Tangren
703-873-1791
NIH.CIOSP3PMO®@baesystems.com

Michael Bell
404-581-3467
ciosp3@bah.com

Sarah Joseph
703-535-5511 X125
BE-CIO-SP3@buchanan-edwards.com

William Mickler
703-679-3866
CACI-CIO-SP3@caci.com

Mark Rafa
703-679-4619
CACI-NSS-CIOSP3@nss.caci.com

Patricia Mansfield
703-683-4220 X106
info.CIO-SP3@capstonecorp.com

Steven H. Felber
703-995-1906
ciosp3gwac@catapulthtg.com

Mike Pullen
703-227-4050
ClIOSP3@cgifederal.com

Donna K. Sampson
515-243-2237
Info.Ciosp3@conduent.com

Rachana Kulkarni
703-483-4300 X4452
ciosp3@citi-us.com

Sharlene M. DAngelo
619-535-3241
CIOSP3_POC@csra.com

Robert A. Strom
703-261-6062
ciosp3@dsainc.com

Robert Wayne Decker
571-882-5668
USNIHCIOSP3@DELOITTE.COM

Lauren Michelle Gardner
571-620-7405
ciosp3@ecstech.com

Tyrus Willis

703-984-5463
cio-sp3@engility.com

Business Size

Small Business
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Small
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Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Other Than
Small

Booz | Allen | Hamilton

Mike Bell

ClO-SP3 Program Manager
404-581-3467
bell_michael@bah.com
www.boozallen.com

We Help Clients Create
the Future

For more than
100 years, military,
government, and
business leaders
have turned to
Booz Allen Hamil-
ton to solve their
most complex
problems.

As a consulting firm with experts
in analytics, digital, engineering,
and cyber, we help organizations
transform.

We are a key partner on some
of the most innovative programs
for governments worldwide and
trusted by their most sensitive
agencies.

We work shoulder to shoulder
with clients, using a mission-first
approach to choose the right strat-
egy and technology to help them
realize their vision.

What makes us different is our
combination of mission under-
standing, tech-agnostic approach,
and consulting DNA—a combi-
nation that achieves the best
outcomes for clients.

With global headquarters in
McLean, Virginia and more than
80 offices worldwide, our firm em-
ploys more than 26,100 people and
had revenue of $6.7 billion for the
12 months ending March 31, 2019.

Booz | Alen | Hamitor

DRIVEN BY PURPOSE.
INSPIRED BY PASSION.

To learn more, visit [=]

[=]
BoozAllen.com. g
[=
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CIO«SP3

Contract Holder

Business Size

William Mickler

Program Manager
703-679-3866
caci-cio-sp3@caci.com
www.caci.com/Contracts/cio-
sp3-nss/ciosp2-list.shtml

Agile, Advanced Federal IT
Solutions

CACl provides
information
solutions and
services in sup-
port of national
security missions
and government
transformation for
Intelligence, Defense, and Federal
Civilian customers.

With decades of systems inte-
gration expertise, we deploy and
integrate complex IT systems and
support cloud migrations and
enterprise data management for
the federal government. Our Agile
Solution Factory (ASF) optimizes
performance of Agile software de-
velopment, holistically integrating
the benefits of Agile at an enter-
prise scale.

With our DevSecOps expertise,
we provide critical infrastruc-
ture protection and information
assurance. We develop customized
software and database applica-
tions and support the implemen-
tation of enterprise management
applications and systems in the
federal environment.

A Fortune World’s Most Admired
Company, CACI’s sustained com-
mitment to ethics and integrity
defines its corporate culture and
drives its success. With approxi-
mately 22,000 employees world-
wide, CACI provides dynamic
career opportunities for military
veterans and industry profession-
als to support the nation’s most
critical missions.

Everything Agile

Learn more at
www.caci.com.
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GENERAL DYNAMICS INFORMATION TECHNOLOGY, INC.
https://gdit.com/contract/governmentwide-contracts/cio-
sp3-gdit

GUIDEHOUSE LLP
https://guidehouse.com/government-contract-vehicles/chief-
information-officer-solution-and-partners-3-cio-sp3/

HYGEIA SOLUTIONS PARTNERS, LLC
https://www.hygeiasp.com/#contracts

ICF INCORPORATED, LLC
http://www.icfi.com/CIOSP3

INDUS CORPORATION
http://www.induscorp.com/contracts/cio-sp3/services

INFORMATION INNOVATORS, INC.
http://informationinnovators.com/cio-sp3/

INTERNATIONAL BUSINESS MACHINES CORPORATION
https://www.ibm.com/industries/federal/contracts/cio-sp3

JACOBS TECHNOLOGY, INC.
http://www.jacobs.com/cio-sp3

LEIDOS INNOVATIONS CORPORATION
https://www.leidos.com/about/contract-vehicles/cio-sp3-0

LEIDOS, INC.
https://www.leidos.com/about/contract-vehicles/cio-sp3

MANTECH ADVANCED SYSTEMS INTERNATIONAL, INC.
http://www.mantech.com/contracts/Pages/CIOSP3.aspx

MAXIMUS FEDERAL SERVICES, INC.
http://www.maximus.com/federal/cio-sp3

NCIINFORMATION SYSTEMS, INC.
http://www.nciinc.com/contract-vehicles/cio-sp3-contract-in-
formation/

NORTHROP GRUMMAN SYSTEMS CORPORATION
http://www.northropgrumman.com/AboutUs/Contracts/CIO-
SP3/Pages/default.aspx

NTT DATA SERVICES FEDERAL GOVERNMENT LLC
https://us.nttdata.com/en/industries/public-sector/pub-
lic-sector-contract-vehicles/government-wide-acquisition-con-
tracts-gwacs/nih-cio-sp3

OMNITEC SOLUTIONS, INC.
https://www.omnitecinc.com/index.php/ciosp3/

ONPOINT CONSULTING, INC.
http://www.teamonpoint.com/cio-sp3/

PERATON INC.
https://www.peraton.com/contract-vehicles/nih-chief-infor-
mation-officer-solutions-and-partners-cio-sp3/

PERSPECTA ENTERPRISE SOLUTIONS LLC
https://www.perspecta-enterprise-solutions-lic.com/

Steven H. Felber
703-995-1906
GDIT-CIOSP3@gdit.com

Frank Durso
703-965-8278

ciosp3pmo@guidehouse.com

Kathleen Tonnacliff
703-472-3404
CIOSP3@hygeiasp.com

Mark Youman
703-934-3658
ICF-CIO-SP3@icfi.com

Elizabeth Ann Bolak
703-852-9439
CIOSP3@induscorp.com

Carrie Schori
703-891-8098
ClO-SP3@iiinfo.com

Thomas Bertke
703-850-8032
ciosp3@us.ibm.com

Michelle Ryan
813-282-3500
ciosp3@jacobs.com

Richard Fanelli
571-526-7087
CIOSP3-PMO@leidos.com

Joseph Alexander Pastel
571-526-7087
ciosp3@leidos.com

Terrance Hobson
703-814-4300
ciosp3@mantech.com

Kathleen Lear
703-712-4189
CIOSP3@maximus.com

Veronica Jean McConkey
301-643-8269
cio-sp3@nciinc.com

Christina Ann Bruton
703-713-4579
ClIOSP3@ngc.com

Heather Mori
703-289-6873
ClIOSP3@nttdatafed.com

James M. Mooney
301-580-6668
CIOSP3@omnitecinc.com

Timothy Smith
703-841-5551

ClO-SP3Team@onpointcorp.com

Paul Kasulis
703-668-6187
ciosp3@peraton.com

Carl Gayles
571-508-0133

ClO-SP3@perspecta-enterprise-solu-

tions-lic.com

B NITAACsupport@nih.gov
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Contract Holder

CIOSP3

Business Size

4 NITAACsupport@nih.gov
X, 1.888.773.6542

PRAGMATICS, INC.
http://www.pragmatics.com/contract-vehicles/federal-civil-
ian-solutions/cio-sp3-4/

QUALITY SOFTWARE SERVICES, INC.
http://www.qgssinc.com/ciosp3/

RAYTHEON COMPANY
http://www.raytheon.com/ourcompany/idiq/mai/ciosp3/
index.html

SCIENCE APPLICATIONS INTERNATIONAL CORPORATION
https://www.saic.com/markets/federal-government/feder-
al-contract-vehicles/nih-nitaac-cio-sp3/

SERCO, INC.
http://www.serco-na.com/cio-sp3/cio-sp3-services-and-solu-
tions

SGT,LLC
http://www.sgt-inc.com/cio-sp3/

SMARTRONIX, INC.
https://www.smartronix.com/doing-business/contracting-ve-
hicles/nitaac-cio-sp3/Pages/index.html

SOTERA DEFENSE SOLUTIONS, INC.
http://www.soteradefense.com/contract-vehicles/major-con-
tract-vehicles/cio-sp3/

SRA INTERNATIONAL, INC.
TBD

STG, INC.
http://ciosp3.stg.com/

UNISYS CORPORATION
http://federal.unisys.com/aboutus/federal-contracts/cio-sp-3

UNIVERSAL HI-TECH DEVELOPMENT, INC.
http://www.uhd.com/ciosp3.php

VISTRONIX, LLC
http://www.vistronix.com/vistronix/?page_id=2976#Cio

WYLE LABORATORIES, INC.
https://wylelabs.us/cio_sp3

SENITAACsupport@nih.gov  §1.888.773.6542

Todd Reynolds
703-890-8471
LIST_CIOSP3@pragmatics.com

Kyra Fussell
703-712-5642
CIOSP3contracts@gssinc.com

Raymond C.Moehler
571-250-1090
ClOSP3@raytheon.com

Amy Benson
703-676-2612
CIOSP3@saic.com

Kyle Cormack
703-939-6479
CIO-SP3@serco-na.com

Douglas Lewis Hayes
301-313-3503
CIOSP3@sgt-inc.com

Ronald Keith “Bull” Miller
540-270-8319 X325
ciosp3@smartronix.com

Fleur Ryan
703-880-9362
ClO-SP3@soteradefense.com

Susan M. Wease
571-446-4017
ciosp3@sra.com

Paul David Rempfer
703-691-2480 x1227
ClO-SP3@stginc.com

Serge Shahabian
703-439-5209
CIOSP3PMO®@unisys.com

Jerry Lin
301-926-8000 X601
ClO-SP3-ProgramOffice@uhd.com

Kathryn Fleming Stevenson Borer
703-483-2977
CIOSP3@vistronix.com

Kim Hunt Austin
301-863-4466
CIOSP3GWAC@wylelabs.us
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Mike Pullen

Program Manager
703-227-4050
ClOSP3@cgifederal.com
www.cgi.com/usfederal

Supporting Mission-Essential
Needs At Every Stage

For more than 40
years, CGl Federal
Inc., has partnered
with U.S. defense,
civilian and intel-
ligence agencies
to support their
mission-essential
needs. We work closely with our
clients to help agencies achieve
their goals of:

+ Realizing operational excel-

lence

« Enhancing citizen engagement

« Protecting America’s assets

« Advancing the federal work-

force of the future

+ Meeting federal requirements

via contract vehicles

« Enabling digital transformation.

Founded in 1976, CGl is one of
the largest IT and business process
services providers in the world.
Operating in hundreds of locations
across the globe, we help clients
become customer-centric digital
organizations.

We deliver an end-to-end port-
folio of capabilities, from high-end
business and IT consulting services
to systems integration. We provide
outsourcing services to intellectual
property solutions that help our
clients accelerate results, trans-
form their organization and drive
competitive advantage in today’s
increasingly digital world.

The federal government's
trusted choice for

acquisition management

Learn more at
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VWhy Red River tor

- Technology experts with the highest technical certifications and credentials

- Improve the speed, ease and flexibility with which you can acquire and expand
technology capabilities

- Customized solutions to foster collaboration, improve efficiencies and patient
care while ensuring compliance

- Keep pace with rapidly advancing technology models, including Infrastructure
as-a-Service, Platform as-a-Service, and Software as-a-Service

- Strong partnerships with the industry’s leading OEMs

« Proud Platinum Partner of Dell Technologies products and solutions

Learn more about Red River and our CIO-CS contract at

CORPORATE HEADQUARTERS
21 WATER ST., SUITE 500 | CLAREMONT, NH 03743
PHONE 603.448.8880 | FAX 603.448.8844



www.redriver.com/contracts/cio-cs

O-CS7

ANALYTICS

CLOUD

COLLABORATION
DATA CENTER

ENTERPRISE APPLICATIONS
MOBILITY

NETWORKING

SECURITY




SMALL BUSINESS

Use CIO-SP3 Small Business to meet your small business
and BIC contracting goals.

Designated Best in Class (BIC) by OMB, CIO-SP3 Small
Business solves federal IT challenges everyday with proven
and emerging technology solutions and services.

ClIO-SP3 Small Business features a wide variety of leading
small business innovators and can be used by any federal
civilian or DoD agency to fulfill their IT requirements and
socioeconomic and small business goals.

A 10-year GWAC with a 15-year period of performance,
ClO-SP3 Small Business provides IT services for commercial
and non-commercial items across 10 Task Areas using
NITAAC streamlined ordering procedures. It also provides
small businesses with an opportunity to participate in
government requirements.

Choose from these Small Business

categories:

« Small Business (SB)

« Women Owned Small Business (WOSB)

«8(a)

« Service-Disabled Veteran-Owned Small Businesses
(SDVOSB)

« Historically Underutilized Business Zones (HUBZone).

10 Task Areas

The 10 Task Areas are provided as a guide. They do NOT
preclude placing any IT requirement. If you need help
determining where your particular IT requirements fall,
contact the NITAAC Customer Support Center.

Task Area 1 - IT Services for Biomedical Research,
Health Sciences, and Healthcare

Task Area 2 - Chief Information Officer (CIO) Support

Task Area 3 - Imaging

Task Area 4 - Outsourcing

Task Area 5 - IT Operations and Maintenance

Task Area 6 - Integration Services

Task Area 7 - Critical Infrastructure Protection and
Information Assurance

Task Area 8 - Digital Government

Task Area 9 - Enterprise Resource Planning

Task Area 10 - Software Development
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DID YOU KNOW?

Customer service is not something taken for
granted at NITAAC. If they do business with
NITAAC, prospective customers learn one thing
quickly — the customer always comes first.

Cl0-SP3 Small Business Facts

215 Contract Holders

« Small & Large businesses (All not eligible in all 10 Task
Areas)

« Orders range from $15K-$400M

« Contract ceiling: $20 billion

« Can be used for commercial or non-commercial IT
solutions

« 10-year Indefinite Delivery/Indefinite Quantity (IDIQ)
contract (2012-2022)

« 10 year ordering period (2012 - 2022)

« 15 year period of performance (2012 - 2027)

« 137 Labor Categories with competitively-priced labor rates

+ Additional categories can be added at the task order
level

+ Agile & flexible in support of all contract types

« Rates are 10-15% less than comparable vehicles

« Streamlined ordering of required IT solutions and services
at reasonable prices

+ Wide range of IT services spanning across ten task areas

«Various contract types to fit the needs of unique
requirements; Flexibility to add combination of order
types:

« Fixed-Price (FP)

o Cost-Plus-Fixed-Fee, Cost-Plus-Award-Fee, Cost-Plus-
Incentive-Fee,

« Labor Hour (LH)

+ Time-and-Materials.

« NCAF: 0.55% with a $150K cap for any task order base or
optional period (not to exceed 12 months) with fundingin
excess of $27M.

« NAICS Code(s) 541512

SENITAACsupport@nih.gov . 1.888.773.6542
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Cloud. Simplified.

www.jhctechnology.com

Today’s Government agencies require innovation, engineering, and security that keeps up
with the rapidly changing technology landscape. With the JHC Technology team - including
Dynamo Technologies and KITC - your agency and organization can capitalize on
tomorrow’s technology today.

Our JHC Technology team supports the most innovative solutions from cloud assessments,
data lakes, and DevSecOps toolchains to application development, cyber security, artificial
intelligence (Al), and machine learning.

Our team holds industry leading certifications, validating our successes across today’s top
IT services.

AWS Premier Consulting Partner and Reseller with the
Government Competency

Microsoft Silver Cloud Platform Provider and Reseller
Google Cloud Partner and Reseller

CMMI-DEV Level 3 and ISO 9001:2015

The JHC Technology team stands ready to support your mission across the IT landscape,
including FISMA compliant solutions, full life cycle digital transformation, cyber risk

management aligning for the Risk Management Framework and FedRAMP standards.

Award Group: SDVOSB

Task Areas: 1,2,4,5,6,7,8, 10

Contract Number: HHSN316201800021W
Contact: ciosp3@jhctechnology.com


www.jhctechnology.com

=Small Business =Women Owned Small
= Service-Disabled Veter- Business
an-Owned Small Businesses =8(a)
= Historically Underutilized
Business Zones

SMALL BUSINESS

Contract Holder Program Manager Business Size
1ST AMERICAN IMTS, LLC Ryan J.Nicolas SB, SDB,
http://1stamerican.com/1sta/sub/11/2 301-358-5889 WOSB, VOSB,
. . ryan.nicolas@istamerican.com 8(a
Mike Jing SEERIES ' @
Co-Founder AP VENTURES, LLC Estelle Sarricks SB, 8(a)
703-481-0888 ext. 218 TED RicE o ey el
ciosp3@cyberdatainc.com
WWW.cyberdatainc.com/CIOSP3. A.REDDIX & ASSOCIATES INC. Angela D. Reddix SB, 8(a)
TBD 757-410-7704
htm angela.reddix@ardx.net
. o AA CONSULTING SB, 8(a;
Accelerating The Solutions TBD 2
Process ABLEVETSLLC Jeffrey Mill SB, SDVOSB
effrey Miller b
CyberDa.ta https://ablevets.com/cio-sp3/ 703-249-9880
Technologies has jeff miller@ablevets.com
recertified its ACCENTURE FEDERAL SERVICES LLC Sandi LaCroix Other Than
NITAAC CIO-SP3 https://www.accenture.com/us-en/service-cio-sp3-small-business 571-414-3350 Small
SB/WOSB/8(a) until sand.lacroix@accenturefederal.com
2022. ACE INFO SOLUTIONS, INC. Dinesh Sapre Other Than
Co-founder http://www.aceinfosolutions.com/contracts/nih-cio-sp3/ 303-88@5)3-088? i Small
. . . sapre@aceinfosolutions.com
Dr. Mike Jing said P : o
that CyberData brings success to ACISTEK CORPORATION Al J. Horowitz SB, 8(a)
customers by learning from the TBD S N com
experiences with prior customers
H e ACTIONET, INC. Jeffrey Ondris Other Than
overcoming s milar Cha“enges' https://www.actionet.com/how-we-do-it/contracts/nih-cio-sp3/ 703-204-0090 x287 Small
Our Program Managers share jondris@actionet.com
their approaches and outcomes on -,
ADVANCED SYSTEMS DESIGN, INC. Tray Williams SB, SDVOSB,
our portal and at rEgUlar company https://asd-web.com/ciosp3/ 850-778-8650 8(a)
meetings so that our other cus- traywilliams@asd-web.com
tomers can benefit from what AEEC-ARGENTYS Arella Thomas Other Than
works. It helps accelerate the https://www.aeec-argentys.com/cio-sp3/ 703-766-4300 X116 Small
solution process. arella.thomas@aeec-argentys.com
Dr. Jing suggests that buyers AINS, INC. Kyle Bishop SB
seek companies who can show http://ains.com/cio-sp3/ Egi::g;é?%‘lcom
how they repeat successes across '
similar programs. ?'E;ETH'X"-'-C SB,8(a)
“The best thing you can do for
your customers is to show that ALL POINTS LOGISTICS, LLC Charles Edwin Scarborough SB, SDVOSB
. https://www.allpointslic.com/cio-sp3 321-735-8650
ou can repeat best practices and .
ﬁeliver value each time.” he said escarborough@allpointslic.com
A .
H _ AMAR HEALTHIT, LLC JohnR. Yokley SB
. _CyberData has leverag_ed Its cer http://ahitjv.com/ 301-654-8088 x112
tified CMMI Level 3 practices and jyokley@ahitjv.com
ITIL-based approaches to reduce
. AMDEX CORPORATION Molly Brackman SB, SDB,
infrastructure support program http://amdexcorp.com/cio-sp3/ 301-588-4000 WOSB
costs by up to 35 percent in many mbrackman@amdexcorp.com
federal government programs. AMERICAN VETERAN SOLUTIONS LLC Caterina Lasome SB, SDVOSB
http://www.american-veteran-solutions.com/CIO-SP3.html 757-745-7775
Learn more at cat@americanveteransolutions.us
cyberdatainc.com/CIOSP3.htm . ANALYTICALLC Kamran Bakhtian SB, HUBZone
1= https://www.analytica.net/contracts/nih-cio-sp3/ 202-870-5098
il kamran.bakhtian@analytica.net
APOGEE-SAIC CAPABILITIES INTEGRATOR, LLC David Hutchison SB, 8(a)
TBD 719-418-4958
hutchison@asci-jv.com
APPLIED INTELLECT Mir Z. Al SB, 8(a)
TBD 703-349-2323
mir.ali@ap-in.com
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www.cyberdatainc.com/CIOSP3.htm

=Small Business =Women Owned Small

= Service-Disabled Veter- Business
an-Owned Small Businesses =8(a)
= Historically Underutilized
Business Zones

Contract Holder

APPRIO, INC
http://www.apprioinc.com/cio-sp3/

ARCH SYSTEMS, LLC
TBD

ARCSOURCE GROUP, INC
TBD

ARETEC, INC.
TBD

ASRC FEDERAL DATA NETWORK TECHNOLOGIES, LLC
TBD

ASTEGICINC.
TBD

ATTAIN, LLC
http://www.mycio-sp3.com

AVER, LLC
https://www.avercg.com/cio-sp3

BCTPARTNERS LLC
https://www.bctpartners.com/nih-cio-sp3-idiq

BLUE CANOPY GROUP, LLC
http://bluecanopy.com/cio-sp3sh

BUSINESS INTEGRA TECHNOLOGY SOLUTIONS, INC
http://businessintegra.com/index.php/cio-sp3

CAMBRIDGE INTERNATIONAL SYSTEMS, INC.
http://www.cbridgeinc.com/nitaac-cio-sp3-sh-and-sdvosb

CANDOR SOLUTIONS LLC
http://www.candorsol.com/

CASCADES TECHNOLOGIES, INC.
http://www.cascadestech.com/Company/Pages/CIO-SP3SB.aspx

CENTERPOINT INC.
http://www.centerpoint.biz/nih-cio-sp3/

CLOUD NINE TECHNOLOGIES INC
TBD

CNM SOLUTIONS LLC

TBD

COGNITIVE MEDICAL SYSTEMS, INC.
http://cognitivemedicalsystems.com/wp-content/up-
loads/2018/06/CIO-SP3-1.html

COLOSSAL CONTRACTING, LLC
http://colossalcontractingllc.com/cio-sp3/

COMPQSOFT, INC.
TBD

COMPUTER WORLD SERVICES CORP.
http://www.cwsc.com/cio-sp3

SENITAACsupport@nih.gov  $1.888.773.6542

SMALL BUSINESS

Program Manager

Gina Casamassima
202-863-9281 X601
gcasamassima@apprioinc.com

Gary M. Davis

2023787953
gdavis@archsystemsinc.com

Cathryn Perry
410-750-2973 X702 X702
kperry@arcsourcegroup.com

TBD
TBD

Ria Ramnani
703-288-9300 X101
ria@astegic.com

Gavin Cates Gollehon

703-857-2200 X4734
gcgollehon@attain.com

Brian Sluyter
571-214-5630
brian@avercg.com

Randal Pinkett
973-622-0900 X104
rpinkett@bctpartners.com

Meaghan Reed
703-896-4000 x4086
mreed@bluecanopy.com

Eric Smith

301-474-9600 X129
eric.smith@businessintegra.com

Adam Joseph Verdi
571-319-8931
adam.verdi@cbridgeinc.com

Imran Khowaja
571-319-5070
imrank@candorsol.com

Suresh Murugan
703-793-7222 7023
smurugan@cascadestech.com

Baly T. Ambegaoker
703-880-8741
baly.ambe@centerpoint.biz

Indranil Sen
703-463-9636
indranil.sen@cloudninetech.com

Julia Lynn Skapik
858-509-4949
jskapik@cognitivemedicine.com

Andrew Schatzle
443-961-9564
a.schatzle@colossal-lic.com

Madina Shaik
832-264-6140
mshaik@compgsoft.com

Jonah Pryor

202-637-9699 X118
jpryor@cwsc.com

¢ [8in]=]

Business Size

SB,MOB

SB, HUBZone,
8(a)

SB, 8(a)

SB, 8(2)

SB,SDB

SB,8(a)

Other Than

Small

SB, SDVOSB

SB, SDB, 8(a)

Other Than

Small

Other Than
Small

Other Than

Small

SB, SDB, 8(a)

SB

SB, HUBZone

SB, 8(a)

SB, 8(a)

SB, SDVOSB

SB, SDVOSB

SB, HUBZone

SB, HUBZone

Joshua Dirsmith

Program Manager
571-286-1585
jdirsmith@jhctechnology.com
www.jhctechnology.com

Delivering Cloud First
Capabilities .
JHC Technology | PAC 5e"°

TECHNOLOGY
c

and our partners,
Dynamo Technolo-
giesand KITC, are
delivering cloud
first capabilities
throughout the
federal government.

For JHC Technology, a prime con-
tract holder on the CIO-SP3 Small
Business SDVOSB track, innovation
and security have been baked into
the DNA of our organization from our
inception as a “born in the cloud”
company nearly a decade ago.
Partnering with the JHC Technology
team provides agencies of all sizes a
collection of seasoned innovators in
IT modernization, including infra-
structure, architecture, DevSecOps,
agile, cyber security, assessment,
application development, and
governance.

We have a history of developing,
executing, and managing unique
technical solutions that include di-
saster recovery and COOP as well
as hybrid cloud implementations
and globally dispersed architec-
tures to support agencies and still
achieve FISMA accreditation.

These skill sets from the JHC
Technology team provide the sim-
plified introduction of disruptive
technologies for agencies looking to
adopt the latest in cloud engineer-
ing. Our team delivers solutions
supporting data lake, analytics,
machine learning, artificial intelli-
gence, TIC, and containers. The JHC
Technology team can be found on
Task Areas 1,2,4,5,6,7,8,and 10.

Learn more at
www.jhctechnology.com.
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Mark Pak

Program Manager
703-893-6383 ext. 245
ciosp3@nete.com
http://ciosp3.nete.com/

Your Quality, Agile Digital
Services Provider

NET ESOLUTIONS
CORPORATION
(NETE) is a high-
ly-responsive,
quality-driven,

and agile digital
services provider.
By enabling our cli-
ents’ missions and adhering to our
corporate ethos, we have grown
and innovated with our customers.

Since our partnership with NITA-
AC’s CIO-SP3 Small Business GWAC
began in 2013, we more than tripled
our employee count and won over
20 prime awards on the vehicle.

Over the last two decades as a
dedicated federal government con-
tractor, we have provided a com-
plete range of digital services to our
Federal clients, including but not
limited to: contract and program
management; strategic IT adviso-
ry and management consulting;
technology solutions; application
design and development; enter-
prise architecture; cybersecurity;
biomedical research; and cloud
transformation.

We provide strategic business
and technical systems develop-
ment support through an integrat-
ed suite of biomedical and health
IT-focused services, supporting the
U.S. Department of Health and Hu-
man Services (HHS) and its Operat-
ing Divisions, including the National
Institutes of Health (NIH) and NIH
Institutes and Centers, Centers for
Medicare and Medicaid Services
(CMS), Health Resources and Ser-
vices Administration (HRSA), and
others.

Of:]0
Learn more at s
ciosp3.nete.com/. [=]
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=Small Business
= Service-Disabled Veter-
an-Owned Small Businesses

SMALL BUSINESS

Business

= Historically Underutilized

Business Zones

Contract Holder

CONCEPTPLUS, LLC

https://conceptplusllic.com/contract-vehicles-cio-sp3-small-busi-

ness/

CONNEXUS HUBINC.
TBD

CONVERGE NETWORKS CORPORATION
https://www.cnc365.net/nitaac

CORMAC CORPORATION
TBD

CPP PHACIL PARTNERS, LLC
TBD

CREDENCE MANAGEMENT SOLUTIONS LIMITED LIABILITY
COMPANY
TBD

CTIS, INC.
http://www.ctisinc.com/cio-sp3/

CUSTOMER VALUE PARTNERS, INC.
https://www.cvpcorp.com/contract-vehicles/cio-sp3/

CYBERDATA TECHNOLOGIES INC
https://www.cyberdatainc.com/CIOSP3

DELMOCK TECHNOLOGIES, INC
http://www.delmock.com/nih-cio-sp3/

DIGITAL INFUZION, INC.
http://www.digitalinfuzion.com/Home/ContractingVehicles/
ClO-SP3(SmallBusiness).aspx

DIGITAL MANAGEMENT, LLC
http://dminc.com/government/about/contract-vehicle/cio-sp3-
small-business-8a/

DIRECTVIZ SOLUTIONS LLC
http://www.directviz.com/nitaac/

DOVEL TECHNOLOGIES, LLC
http://doveltech.com/contract-vehicles/ciosp3/

DSFEDERAL INC.
TBD

DV UNITED, LLC
http://dvunited.com/

E&I SOLUTIONS, LLC
https://www.eisolutionsjv.com/

EDAPTIVE SYSTEMS, L.L.C.
http://www.edaptivesys.com/contract/vehicle/ciosp3

EKAGRA PARTNERS, LLC
http://www.ekagra.com/contract-cio-sp3.html

ELECTROSOFT SERVICES, INC.
TBD

£ J8fin ]~

Program Manager

Ahmad Abuzaakouk
703-436-8058
ahmad@conceptplus.com

Irene Jung-Huang
949-413-5943
irene@connexushub.com

Tony Ghazi
240-207-2150 X201
tony.ghazi@cnc365.net

Robert Arthur Bascom
443-864-5880 X1005
bob.bascom@cormac-corp.com

Raul Collado
914-377-0301
rcollado@cp4lic.com

Siddhartha Chowdhary
202-468-8686
schowdhary@credence-lic.com

Paul Konopelski
240-499-2180
pkonopelski@ctisinc.com

Nannette Spurrier
703-345-9100
nannettespurrier@cvpcorp.com

Mike Jing
703-481-0888 x218
mike.jing@cyberdatainc.com

Lily Milliner
301-772-9400 X206
Lily@delmock.com

John K Beresny
240-778-2540
johnb@digitalinfuzion.com

Stefanie Jade Gustavus
240-471-4432
sgustavus@dminc.com

James Barnes
703-662-0099
jbarnes@directviz.com

Meredith McHugh Handa
703-288-5328
meredith.handa@doveltech.com

Frank Van Balen
703-403-6774
frank.vanbalen@dsfederal.com

Edgar A Lewin
571-242-9209
edgar.lewin@dvunited.com

Jill Delaney-Shal
937-912-0288 X106
jill.delaney-shal@eisolutionsjv.com

Tracey Banks
443-364-3741
bankst@edaptivesys.com

Bob Manavi
202-656-4518
bob.manavi@ekagra.com

Francisco Jauregui

703-437-9451X1015
flauregui@electrosoft-inc.com

NITAACsupport@nih.gov

=8(a)

=Women Owned Small

Business Size

SB

SB,8(a)

SB

SB, 8(2)

SB, 8(a)

SB, 8(a)

SB

SB, SDB,

WOSB, 8(a)

SB, SDB,
WOSB, 8(a)

SB, HUBZone

SB, SDB, 8(a)

Other Than

Small

SB, SDVOSB

Other Than

Small

SB, 8(a)

SB, SDVOSB

SB, SDVOSB

Other Than

Small

SB

SB,8(a)

$1.888.773.6542
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« HUBZone

Contract Holder Program Manager Business Size
ELEGANT ENTERPRISE-WIDE SOLUTIONS, INC. Vika Arora SB, 8(a)
TBD 703-909-1289

varora@elegantsolutions.us

ELLUMEN, INC. Raymond “Russ” Rieling SB

http://www.ellumen.com/CIOSP3.shtml 703-253-7980 JOdy Venkatesan
RRieling@ellumen.com ClO-SP3 Program Manager
ELUCID SOLUTIONS, INC. Paul Tran SB, SDB, 8(a) _301'651'1297 .
http://www.elucidsolutions.com/contract-vehicles/ciosp3 301-652-8208 X111 jven katesan @wea rep latinum.net
Paul_Tran@elucidsolutions.com www.wea replatinu m.net/cio-sp3-
EMAGINE IT, INC. Lucas Gordon Aimes Other Than sb.html
http://www.eit2.com/contracts/nih-ciosp3-sh/ 202-587-5607 Small
lucas.aimes@eit2.com o e .
Bringing Business
EMI ADVISORS LLC Kristopher Robert Haag SB, 8(a) and Technology Processes
TBD 202 803-1729
haag kris@emiadvisors.net Together.
The Platinum
ENLIGHTENED, INC. Arun Chandran SB, HUBZone mission is to be a
https://www.enlightened.com/cio-sp3/ 202-728-7190 X312 ) )
achandran@enlightened.com premier prowder
of business and
ENTERPRISE RESOURCE PERFORMANCE, INC. Greg Jacobson SB, SDVOSB . .
http://www.erpi.net/contract-vehicles/cio-sp3-small-business/ 703-830-4102 technical informa-
gjacobson@erpinet tion services.
- b
ENTERPRISE RESOURCE PLANNED SYSTEMS INTERNATIONAL, Pradheeshan Coomaraswarny Other Than Our firm’s core
LLC 301-490-0080 X209 Small princi ples are
http://ciosp3.erpsi-llc.com/ pcoomaraswamy@erpinternational. : e : :
com rqotgd in p.rowdlng qu.al'lt'y service
with integrity and flexibility to our
ENTERPRISE SOLUTIONS REALIZED INC. Elaina Christmas SB, SDB, 8(a) clients
http://esr-inc.com/ciosp3.html 410-442-5501 ’ ..
elaina.christmas@esr-inc.com We work to ensure these princi-
ples are embodied in the full lifecy-
ENVISION INNOVATIVE SOLUTIONS INC. Alexander Cortez Jr. l f busi dIT .
TBD 7327227435 cleo qur ysmess ap ?GFVICGS.
alex.cortez@envision-is.com Services include: financial man-
EVANHOE & ASSOCIATES, INC. Aaron Scott Hager $B,SDVOSB agement, IT processes; systems
http://www.evanhoe.com/our-company/contract-vehicles/nih-cio- 937-589-5812 security; systems functionality;
sp3-gwac/ aarom.hager@evanhoe.com enterprise architecture; business
EVOKE RESEARCH AND CONSULTING, LLC Marc E Zigo SB, SDVOSB re-engineering; capital planning;
http://evokeconsulting.com/contract-vehicles/cio-sp3-sb-and- 571-298-4466 secu rity and enterprise perfor—
sdvosb marc.zigo@evokeconsulting.com
mance-based processes; consult-
EXCIDION INC. Abhijit Kalavapudi SB, 8(a) mg services; and program and
TBD 240-481-7881 . .
abhi@excidion.com project management services.
EXECUTECH STRATEGIC CONSULTING, LLC Walter I. Jones SB, SDVOSB
http://www.esc-techsolutions.com/contract-vehicles/ciosp3/ 571-285-3331 X100 Learnmore at .
Walter. Jones@esc-techsolutions.com www.weareplatinum.net.
FAVOR TECHCONSULTING, LLC Mark Rahnama SB, SDVOSB
http://www.ftc-llc.com/cio-sp3-small-business 703-662-9508
mrahnama@ftc-lic.com
FEI-NHA, LLC Kathy Doolittle SB, 8(a)
TBD 443-213-8343 X330
k.doolittle@fei-NHA.com
FEI.COM, INC. Glenn Donithan Other Than
http://www.feisystems.com/contract-vehicles/cio-sp3-8a-small-  443-393-8700 Small
business/ glenn.donithan@feisystems.com
FOCUSED MANAGEMENT, INC. George Jackson SB, SDB,
http://www.focusedmgmtinc.com/CIO-SP3.html 703-922-9606 VOSB, SD-
gjackson@focusedmgmtinc.com VOSB
FOXHOLE TECHNOLOGY, INC. Stewart P. Kerr SB, SDVOSB
http://www.foxholetechnology.com/ciosp3-sb/ 301-540-1040
skerr@foxholetechnology.com
FULCRUMIT SERVICES, LLC Mark Greer Other Than
http://www.fulcrumco.com/cio-sp3/ 703-543-2763 Small

MGreer@FulcrumCo.com

SENITAACsupport@nih.gov  $,1.888.773.6542 £ l8lin]=| NITAAC Program Guide 31



=Small Business =Women Owned Small
= Service-Disabled Veter- Business
an-Owned Small Businesses =8(a)
= Historically Underutilized
Business Zones

SMALL BUSINESS

Contract Holder Program Manager Business Size

FULL CIRCLE COMPUTING INC SB, 8(a)
TBD
Sean Rutherford

Program Manager
410-476-2606
sean.rutherford@religroupinc.

FUTREND TECHNOLOGY INC
http://ciosp3.futrend.com/

Yvonne Zhou SB, 8(a)
703-556-0016 X1047
yzhou@futrend.com

FWG SOLUTIONS, INC. SB, 8(a)
com, TBD
CIOSP3SB.Hubzone@religroupinc. _

GENESIS CONCEPTS & CONSULTANTS LLC Mikel Lee Roland SB, SDVOSB
com https://www.genconcepts.com/nitaac-cio-sp3-small-business- 210-451-5100 X202
Www,religroupinc‘com website/ mike.roland@genconcepts.com

. . GLOTECH, INC. Jay Smith SB
Innovative Solutlons, http://www.glotech.net/CIOSP3.html 301-610-8977
Interdisciplinary Experience Jaysmith@glotech.net
RELI Group is GROVE RESOURCE SOLUTIONS, INC. Diane Marie Yarnell SB, WOSB
proud tobe an http://www.grsi.com/ciosp3.htm 240—236—0800 X301
dianeyarnell@grsi.com
awardee of the
ClO-SP3 Small GTANGIBLE CORPORATION Suher Elkabir SB,SDVOSB
. http://www.gtangible.com/contracts/cio-sp3/ 571-351-5935
Business GWA_C as sue.elkabir@gtangible.com
a HUBZone Prime.
GUNNISON CONSULTING GROUP INC Deborah Ann Hillard SB
The ClojSP3 . http://gunnisonconsulting.com/contracts/cio-sp3/ 301-529-4710
Small Business is dhillard@gunngrp.com
_a premier IT services ContraCt_that HALFAKER AND ASSOCIATES, LLC Amy Nichols SB, SDVOSB
includes a broad array of services, http://www.halfaker.com/cio-sp3-small-business/ 703-434-3900
including Cloud Computing, Cyber amy.nichols@halfaker.com
Defense, and Health IT solutions. HEALTH INNOVATION AND TECHNOLOGY VENTURE Steven J. Johnson Other Than

571-319-8818 Small
steven johnson@hit-venture.com

This GWAC/IDIQ is open for use by
all federal departments and agen-

https://hit-venture.com/cio-sp3-contract-information/

cies and has a ceiling of $20 billion HEARTLAND-ENERGETICS JOINT VENTURE, LLC Timothy Newland SB, SDVOSB,
and expires in 2022 http://www.hcejv.com/cio-sp3/ 703-596-0238 8(a)
N ' tnewland@hcejv.com
This 10-year contract allows RELI
Group to provide IT services and HIGHLIGHT TECHNOLOGIES, LLC Kevin Long SB, 8(a)
i i ED 703-940-1996
solutions to both defense and civil Klong@highlighttech.com
agencies under the following 9
. HIGHPOINT DIGITAL, INC. Kathryn Danner Other Than
Awarded Task Areas of IT Services TBD 203-650-4711 Small
for: Biomedical Research, Health kathryn.danner@highpointdigitalinc.
Sciences, and Healthcare; Chief com
Information Officer (CIO) Support; HMS TECHNOLOGIES, INC. Carter Craft SB,VOSB,
FR, f o _ http://www.hmstech.com/cio-sp3/ 304-378-2217 SDVOSB
“:nagmg’ Out§ourC|ng, T Opera . carter.craft@hmstech.com
tions and Maintenance; Integration
ServiceS' Critical Infrastructu re IDEAL SYSTEM SOLUTIONS, INC. Greg Reyes SB,HUBZone
> d Inf . http://www.idealssi.com/cio-sp3/ 763-255-1842
Protection and Information As- gregrspa@idealssi.com
surance; Digital Government; and _
Soft Devel t IMPACT INNOVATIONS SYSTEMS INC. JaeLim SB, 8(a)
oftware Development. . T8D - EEErERdEERT
We serve the federal community jlim@iis-consulting.com
with innovative IT solutions and INADEV CORPORATION Jitesh Sachdev SB,8(a)
our interdisciplinary experience TBD 703-286-0862
in health IT and informatics. The itesh@inadev.com
CIO-SP3 Small Business contract INALAB CONSULTING, INC Vikas Balani SB,8(a)
offers advantages including rapid TBD 703-459-1079 X701
. vbalani@inalabgroup.com
awards, clearly defined task or-
ders, and comprehensive NITAAC IhNCE/l}lTIVE TE(f:HNOLO/GY GRO/UP, LLC Adam Lee Csillag SB, WOSB
ttp://www.itgfirm.com/cio-sp3, 703-278-2633
program support. adam.csillag@itgfirm.com
INDEX ANALYTICS LLC Raghu Akkapeddi SB, HUBZone
Learn more at

www.religroupinc.com.
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443-438-7964
rakkapeddi@index-analytics.com
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mailto:sean.rutherford@religroupinc.com

s:;a;llBusinesssizes C | O ° S P 3 & NITAACsupport@nih.gov
« SDVOSB <, 1.888.773.6542

« HUBZone
Contract Holder Program Manager Business Size Exp tView Excerpt
INFORMATICS APPLICATIONS GROUP, INC., THE Dustin Harman Other Than
http://tiag.net/tiag-cio-sp3sb-contract/ 703-437-7878 Small .
dustinharman@tiag.net Brldget Gauer
INFORMATION INNOVATORS, INC. Carrie Schori Other Than Director, NITAAC
http://informationinnovators.com/cio-sp3-sh/ 703-891-8098 Small
CSchoriz@iiinfo.com
INFORMATION MANAGEMENT SERVICES, INC. Kevin J. Meagher Other Than
http://www.imsweb.com/services/ciosp3-sh.html 301-680-9770 Small

meagherk@imsweb.com

INFORMATION TECHNOLOGY STRATEGIES LLC Janet Clayton SB, 8(a)

TBD 703-639-0022 X133 COs Have Complete Control
JanetClayton@it-strat.com
INNOVATE INC Paul Barner SB, 8(a) “AgenCIes have Comp‘lete
TBD iy
Sbarmer@nnovateteam.com control to award and
INNOVATIVE MANAGEMENT CONCEPTS, INC. Mike Metz SB, SDVOSB administer their task/
http://www.imcva.com/ciosp3sb.html 703-665.-5116 . .
T delivery order against
INODE INK CORPORATION Emile B SB, 8(a) .
5 8584-6633X5525 : our GWACs. Contracting
ile barnes@inodeink. .
emile.barnes@inodeink.com Offlcers have broad
INTELLECT SOLUTIONS, LLC Satinder Singh SB,8(a) . .
TBD 703-898-1498 latitude to establish the

sunny.singh@intellectsolutions.com

ordering procedures in

INTEPROS FEDERAL INCORPORATED William Alderson SB, SDVOSB
http://) .inteprosfed.com/vehicles/ciosp3/ 202-800-9980 X240 . .
HHTEPTOSIECEOmTENICES/A0sw walderson@inte;rosfed.com accor dance Wlth thelr
INUTEQ, LLC Yvonne Massaquoi Other Than own agency procedures.
TBD 301-837-9127 Small R R
yvonne.massaquoi@inuteqlic.com Contractlng officers
!I!"BKDEYSTECHNOLOGIESLLC Andrew Patrick Frick SB, 8(a) have Complete Control
549‘6?8‘7714
SR over the timeframes.
ISSTSPI, LLC Steve J SB, SDVOSB .
TED S NITAAC provides an

steve james@isstspi.com

added layer of expertise

JHC TECHNOLOGY, INC. Joshua Dirsmith SB, SDVOSB

http://www.jhctechnology.com/nih-cio-sp3/ 571-286-1585 1‘ n th e event th ea ge n CY
jdirsmith@jhctechnology.com

KARTHIK CONSULTING LLC Felix Martin SB,8() requests it.”?

TBD 571-765-2567

fmartin@Karthikconsulting.com

Turn to page 6 to read the full inter-

KCI-ACUITY, L!.C ) ; Duane MK Nathaniel SB, SDVOSB view with Ms. Gauer.
http://www.kciacuity.com/cio-sp3/ 703-738-4561
duane.nathaniel@kciacuityllc.com
KE'AKI TECHNOLOGIES, LLC Jenna Tuck Other Than
http://www.keakitech.com/contracting/ciosp3.htm 407-308-3796 Small
jtuck@keakitech.com
LCGSYSTEMSLLC Carey Parrett SB, SDB
http://www.lcginc.com/cio-sp3-sb 301-984-2904
carey.parrett@lcginc.com
LINK SOLUTIONS, INC. Mike Fullerton SB, 8(a)
TBD 703-707-7256
mfullerton@linksol-inc.com
LONGVIEW INTERNATIONAL TECHNOLOGY SOLUTIONS,INC.  Thomas John Sullivan Other Than
http://ciosp3.longview-inc.com/ 703-657-5472 Small

tsullivan@longviewinc.com

SENITAACsupport@nih.gov  $,1.888.773.6542 £ l8lin]=| NITAAC Program Guide 33



NITAAC Works With
the SBA To Help
Small Businesses Do
Government Business

NITAAC understands that small
businesses work with limited
resources and dollars to pursue
opportunities; and NITAAC wants
to make sure that dollars invested
prove to be a wise investment.

So, NITAAC is working with the
Small Business Administration
(SBA) and small businesses to help
them connect with government
customers and/or NITAAC Contract
Holders to access subcontracting
possibilities.

For NITAAC Contract Holders,
NITAAC puts on a series of Industry
Days designed to further the
connection between industry,
small business and the federal
government.

During the Industry Days,
federal agencies share any
upcoming requirements; and small
businesses have the opportunity
to participate in matchmaking
sessions with both industry and
government.

For small businesses who
want to access subcontracting
opportunities, nih.nitaac.gov has
a specific section for those who
are not prime contract holders
get information about NITAAC
Contract Holders.

Included are tips on how to
frame your products and services,
the tools of the trade, how to make
the connection and work with
prime Contract Holders.

DID YOU KNOW?

Nitaac.nih.gov provides
tips on the approach, the
tools of the trade, how to
make the connection and
work with prime Contract
Holders.
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=Small Business
= Service-Disabled Veter-
an-Owned Small Businesses

SMALL BUSINESS

Business
=8(a)

= Historically Underutilized

Business Zones

Contract Holder

LUMBEE TRIBE ENTERPRISES, LLC
TBD

MALIK CONSULTING, INC.
TBD

MANSAI CORPORATION
TBD

MASAI TECHNOLOGIES CORPORATION
http://www.masai-tech.com/MTCTeamCIlO-SP3.htm

MEDICAL SCIENCE & COMPUTING, LLC
https://mscweb.com/cio-sp3/

MERITITLLC
TBD

MICROHEALTHLLC
https://www.microhealthllc.com/contract-vehicles-2/cio-sp3/

MIDDLE BAY SOLUTIONS I, LLC
TBD

MINDPETAL SOFTWARE SOLUTIONS, INC AND LINKVISUM
CONSULTING GROUP, INC
http://www.mindpetal.com/ciosp3/

MISSION1ST GROUP, INC
https://www.missionist.com/ciosp3/

MUTATIO INC.
TBD

MYLOCALFACEINC.
TBD

NELSON ENTERPRISE TECHNOLOGY SERVICES LLC
http://nets-us.com/cio-sp3/

NES ASSOCIATES, LLC
http://www.nesassociates.com/government-it-services/ciosp3/

NESTER CONSULTING LLC
TBD

NET ESOLUTIONS CORPORATION
http://ciosp3.nete.com/

OCTO CONSULTING GROUP, INC.

http://www.octoconsulting.com/contract-vehicles/nitaac-cio-sp3/

OMPARTNERS, LLC
TBD

OST, INC.
http://www.ostglobal.com/who-we-serve/contract-vehicles/
cio-sp3/

£ J8fin ]~

Program Manager

Ron Oxendine
703-283-6580
ron.oxendine@Itellc.com

David Meagher

1-800-398-3082
dave.meagher@malikconsultinginc.
com

Eric Morrison
301-441-1011
eric.morrison@mansai.com

Masai M. Troutman
301-694-2751
masai@masai-tech.com

Crystal A. Puleo
240-514-4179
cpuleo@mscweb.com

Kusuma Rao
703-679-8995
krao@merititllc.com

Claude Hines
571-274-341
claude.hines@microhealthllic.com

Christopher Halbrooks
256-970-2808
Halbrooks_Chris@middlebaysolu-
tions.com

Sony George
202-236-4476
sony.george@mindpetal.com

Justin Schmidt
571-409-7474
jschmidt@missionist.com

Lane Brent Forsythe
703-403-4381
Ibrent@mutatioinc.com

Gitanjali Thakur
703-679-7102
gthakur@mylocalface.com

Robert S. Nelson
703-677-8720
rnelson@nets-us.com

Brandi Rice Maniscalco
703-224-3827
brandi.maniscalco@nesassociates.
com

Caroline Moh
202-697-8952
caroline@nesterconsulting.com

Mark Pak
703-893-6383 x245
mark@nete.com

Ethan Meurlin
571-297-8905
ethan.meurlin@octoconsulting.com

Bazil Thomas
703-263-8660
B.Thomas@ompartners.us

Robert James Coulter

703.663.8468
RCoulter@OSTGlobal.com

NITAACsupport@nih.gov

=Women Owned Small

Business Size

SB, 8(a)

SB,8(a)

SB, 8(a)

SB, HUBZone

Other Than
Small

SB,8(a)

SB, SDVOSB,
8(a)

SB, 8(a)

SB, SDB, 8(a)

SB, SDVOSB

SB, 8(a)

SB, 8(a)

SB, SDVOSB,

8(a)

Other Than

Small

SB, SDVOSB

Other Than

Small

Other Than
Small

SB, 8(a)

Other Than
Small
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=Small Business =Women Owned Small
= Service-Disabled Veter- Business
an-Owned Small Businesses =8(a) SMALL BUSINESS
= Historically Underutilized
Business Zones

Contract Holder Program Manager Business Size 6 Steps tO
PARADYME MANAGEMENT INC. SangNa SB, HUBZone Small Business Success
http://www.paradymemanagement.com/cio-sp3/ 301-220-1345 .
sna@paradymemanagement.com Want to succeed with government
customers? Then, inform and collaborate.
PATRIOTL.LC. . Michael Weiss SB, SDVOSB Information is very straightforward.
http://www.patriotllic.net/programscontracts/cio-sp3/ 410-381-8015 X103

It’s getting the word out in a quick and

mweiss@patriotlic.net X X
effective manner that educates potential

PEOPLE, TECHNOLOGY AND PROCESSES, LLC James Edward Stewart SB, SDVOSB customers.
TBD 813-498-0486 X105” Collaboration takes several forms and
ISR GET isneeded on several levels. Thereis the
PHOENIX DATA SECURITY INC. Adam David Marcus SB, SDVOSB collaboration between you and your
http://www.phxdatasec.com/government/contract-vehicles/ 623-594-9179 X704 potential customer, you and NITAAC, and
cio-sp3/ adam.marcus@phxdatasec.com NITAAC and the customer. And you need a
PIONEER CORPORATE SERVICES, INC Nanda Rao SB, 8(a) playbook, like the one below to succeed.
TBD 703-636-3531 1. Take Care of Contract Requirements
nanda@pcservicesinc.com . Read Your Contract
PL TECHNOLOGY SOLUTIONS LLC Eric Thompson SB, SDVOSB * Set up processes for all reporting
TBD 1-800-517-1925 X103 requirements
eric.thompson@pltechsols.com « Create vetting process for engaging
PLATINUM BUSINESS SERVICES, LLC Jody Venkatesan SB, SDVOSB, teaming pl'al’tnerj ial di
https://www.weareplatinum.net/cio-sp3-sb.html 301-483-0104 8(a) + Setup online and social media awareness
jvenkatesan@weareplatinum.net 2. Understand the Value Proposition;
PORTFOLIO MANAGEMENT CONSULTING, LLC Gerard Pastore sB Key Differentiators for C10-SP3 Small
http://www.pmcllc.us/contracts/cio-sp3/ 301-461-1409 Business
gpastore@pmclic.us « Bestin Class designation
" «No protest under $10M
-FFSSCISE SOFTWARE SOLUTIONS, INC. goflssez_g:;gg SB, 8(a) « Lower NCAF fee
zhensen.huang@precise-soft.com « Easy, fast ordering process (e-GOS)
« Smaller pool of select contract holders
PRO-SPHERE TEK, INC. Roger Andre Sam SB, SDVOSB f
http://www.prosphere.com/content/cio-sp3-small-business 703-810-3037 3. Arm Company Sta
roger.sam@prosphere.com « Host an introduction to the CIO-SP3 Small
Business Contract with all employees
PSIINTERNATIONAL, INC. Kun-Hur Chen Other Than Take i to identif isti
http://www.psiint.com/ciosp3sb/ 201-608-0393 Small * lake ”_ne O ldentity new, exis '”$ or
kchen@psiint.com potential follow-on work as candidates
for the CIO-SP3 Small Business Contract
QUALX CORPORATION “Alan” AJ Boyd Moon Jr. SB,SDVOSB and incorporate into your pipeline
http://qlxcorp.com/nitaac-cio-sp3.html 571-255-8903

« Train staff on e-GOS and look for Sources

ajmoon@gq|xcorp.com e
Sought/RFIs/Solicitations

QUANTUM TECHNOLOGY GROUP, LLC Adam Jones SB, SDVOSB,
http://goqtg.com/cio-sp3-small-business/ 704-765-5243 8(a) 4.Engage Custo.mers
amjones@goqtg.com « Announce publicly your award status
« Announce to existing customers your
QUASARS INCORPORATED Vamsee Krishna Bachu SB, SDB, award status
http://www.quasars-inc.com/cio-sp3/ 202-507-9446 WOSB

« Provide all potential customers with a
CIO-SP3 Small Business GWAC “how to
RELI GROUP, INC. Sean Rutherford SB, HUBZone buy” guide

https://www.religroupinc.com/contracts/cio-sp3/ 410-476-2606 « Engage early and often on known
sean.rutherford@religroupinc.com requirements

vamsee.bachu@quasars-inc.com

RIGHTDIRECTION TECHNOLOGY SOLUTIONS, LLC Yohan Gipson SB,HUBZone, | °*Look foropportunities to match unknown
http://rightdirectiontech.com/cio-sp3/ 703-489-5311 SDVOSB customer needs with CIO-SP3 Small
ygipson@rightdirectiontech.com Business scope to solve problems
RIGIL CORPORATION James Nunez SB, 8(a) 5. Engage NITAAC
TBD 202747-3720 + Schedule initial meeting with your NITAAC
jimerigil.com Customer Outreach Representative
RIVERA CONSULTING GROUP INC. Lisa Elayne Bledsoe SB, SDVOSB + Discuss any potential work suitable for
http://cio-sp3.riverainc.com/ 812-246-4055 the CIO-SP3 Small Business GWAC
Ibledsoe@riverainc.com « Request the NITAAC representative to
simultaneously reach out to customer
RYAN CONSULTING GROUP, INC. Eric Grumbles SB, SDB, 8(a) POCs to di y he GWAC or t
http://www.consultrcg.com/About-RYAN/What-we-do/Contract-  317-541-9300 x2014 sto |.scuss the ortoanswer
ing-Vehicles#cio-sp3-sb egrumbles@consultrcg.com any questions
« Follow-up quarterly as new opportunities
SCIHEALTHQUEST Suryarao Tipparaju SB develop
http://www.sci-healthquest.com/ 703-655-8123
suri@scigrp.com 6. Develop your concise, compelling and

benefit-laden “Elevator Pitch”
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=Small Business =Women Owned Small
= Service-Disabled Veter- Business
SMALL BUSINESS an-Owned Small Businesses =8(a)
= Historically Underutilized
Business Zones

NITAAC Solutlons Contract Holder Program Manager Business Size
SCRIBEDOC.COM, INC. Sandhya S. Kumar SB, 8(a)

Showcase TBD 703-989-2627

NITAAC Solutions Showcase provides IT sandy@scribedoc.com

decision-makers insight into the innova- SD SOLUTIONS LLC Chitra Dhayalan SB, HUBZone,

tive quality IT solutions that NITAAC Con- http://sdsolutionsciosp3.com/ 504-860-0920 8(a)

tract Holders deliver. The forum provides cdhayalan@sdsolutionslic.com

federal agencies a continuous newsfeed

T] h.l h% h sacont OUh > Ze \ SEKON ENTERPRISE, INC. Jean Orr SB, WOSB,

that highlights new approachestotoday's | . /avww.sekonciospash.com/ 571-351-6930 8(a)

more complex IT challenges. jean.orr@sekon.com

The federal government's compelling SEVATECING Corey Shane Fer —
S . . . orey Shane Ferris ther Than

priorities de?ta center consqlldatlon, http://www.sevatec.com/contracts/nih-cio-sp3/ 571-766-1300 X1236 Small

cloud computing, cybersecurity and cferris@sevatec.com

mobile strategy and solutions — are

featured regularly. Agencies are encour- SKYEPOINT I?ECISIONS, INC. . Michael Hughes SB
http://skyepoint.com/contracts/cio-sp3/ 703-472-1232

aged to provide feedback and suggest

. . . michael.hughes@skyepoint.com
additional solutions you are interested

in seeing showcased. SNAP, INC. Paul Masters SB, SDB

Ifyouragency has a compelling IT http://www.snapinc.net/contract_vehicles/prime_holder/nih_ci- ~ 703-230-6620

! osp3.html pmasters@snapinc.net
story made possible through a NITAAC
GWAC, we'd love to hear from you. SOFT TECH CONSULTING, INC. Artalissa A. Dunn Other Than
. http://www.softtechconsulting.com/ciosp3 703-239-6310 Small
UnderStandmg the‘ CIOl{d artalissa.dunn@softtechconsulting.
Assessment and Migration com
Process SOFTDEV INCORPORATED Robin V. Kaiser SB, HUBZone
https://www.softdevconsulting.com/cio-sp3/ 919-246-4380

robin.kaiser@softdevconsulting.com

° SPARKSOFT CORPORATION SB, 8(a)
TBD

ST. JOHN GROUP, LLC, THE Nathaniel St. John SB, VOSB,
http://tsjg.com/Government/CIOSP3 770-605-4349 HUBZone
nstjohn@TSJG.com
With the rapid change and disru ption STRATEGI CONSULTING, LLC Ari Knausenberger Business Size,
TBD 240-455-4918 8(a)

inherentin the tech landscape, the tran-
sition to a Cloud and/or Hybrid Cloud
solution is imperative for IT innovation STRATEGIC OPERATIONAL SOLUTIONS INC. Kevin Napier SB, SDVOSB,
and optimization, not only in the com- https://www.stopso.com/contract-vehicles/nih-cio-sp3-small- 703-942-8590 X312 8(a)

b

ari.knausenberger@strategi.com

A . business, kevin.napier@stopso.com
mercial space, but also in the federal / P P
government. SYNAPTEK CORPORATION SB, 8(a)
TBD
Blockchain: Innovations in Health
. . SYNECTICS FOR MANAGEMENT DECISIONS, INC. Tyler Ashby SB
Data Sharing with FDA http://www.smdi.com/cio-sp3-sb.asp 703-807-2327
tyler.ashby@smdi.com
SYNEREN TECHNOLOGIES, CORPORATION Eldred Stephens SB, SDB,
https://www.syneren.com/nih-cio-sp3 571-248-7485 WOSB, 8(a)
estephens@syneren.com
u SYNERGY BUSINESS INNOVATION & SOLUTIONS INC. Aaron M. Cooper SB.8(a)
TBD 571-375-7723 X105
ac@synergybis.com
SYSTEMS ENGINEERING SOLUTIONS CORPORATION Seth Hirsch SB, SDVOSB
Blockchain is synonymous with crypto- http://sescorporation.com/contract-vehicles/cio-sp3 240-865-3080
R shirsch@sescorporation.com
currencies, but have you thought about
how blockchain applies to the health- SYSTEMS MADE SIMPLE, INC. TBD Other Than
care space? Federal agencies, hospi- TBD Small
talsand loca}l governmer.\ts have long SYSTEMS PLUS, INC. LinSai -
struggled with data sharing of encrypt- http://www.sysplus.com/contract_cio.aspx 301-948-4232
ed, permissioned health data. With the lin.sai2@sysplus.com
emergence of blockchain, there’s a huge )
tunity to leverage this technolo TANTUS TECHNOLOGIES, INC. Ramesh D. Keswani SB, 8(a)
opportunity g gy- http://www.tantustech.com/ciosp3-sb/ 571-645-5311

rkeswani@tantustech.com

Learn more at http://nitaac-nih.hs-
sites.com/showcase.
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=Small Business
= Service-Disabled Veter-
an-Owned Small Businesses
= Historically Underutilized
Business Zones

Business
=8(a)

Contract Holder

TCG, INC.
http://www.tcg.com/contracts/cio-sp3-small-business/

TCONNEXINC.
TBD

TECHNALINK, INC.
TBD

TECHNATOMY CORPORATION
http://technatomy.com/?page_id=642

TECHWERKS, LLC
TBD

TELESIS CORPORATION
http://www.telesishg.com/contract-vehicles-2/cio-sp3-small-
business/

TISTA SCIENCE AND TECHNOLOGY CORPORATION
http://tistaciosp3.com/

TITANIA SOLUTIONS GROUP, INC.
https://www.titaniasolutionsgroup.com/cio-sp3/

TOWERSTRIDES INC.
TBD

TRACEN TECHNOLOGIES, INC.
http://tracen.com/contract-vehicles/cio/

TRIGENT SOLUTIONS INC.
TBD

TRIPLE POINT SECURITY INCORPORATED
TBD

TROWBRIDGE & TROWBRIDGE, LLC
http://www.tt-llc.com/cio-sp3-small-business/

TRUSTED MISSION SOLUTIONS INC.
http://trustedmission.com/contract-vehicles/#ciosp3-small-busi-
ness

TURNING POINT GLOBAL SOLUTIONS, L.L.C.
http://www.tpgsi.com/ciosp3/index.html

UNISSANT, INC.
http://unissant.us/contracts/

UNITED SOLUTIONS, LLC
TBD

UNIVERSAL CONSULTING SERVICES, INC
http://ucs-inc.com/contract/chief-information-officer-solutions-
and-partners-1-cio-sp3/

UNIVERSAL HI-TECH DEVELOPMENT, INC.
http://www.uhd.com/ciosp3sb.php

VALIANT SOLUTIONS, LLC
https://www.valiantsolutions.com/government/ciosp3/

SENITAACsupport@nih.gov  §1.888.773.6542

=Women Owned Small

SMALL BUSINESS

Program Manager

David G. Cassidy
202-742-8471
david.cassidy@tcg.com

Larry Liu
703-348-8284
larry.liu@tconnex.com

Nag Varada
703-883-1808
nvarada@technalink.net

Barry Paul Roth
703-268-5525 X136
broth@technatomy.com

Michael Dean Fravell
202-834-4371
mike@technologywerks.com

David Jefferson
301-452-7222
dave jefferson@telesishg.com

Asif Ahmed
301-351-6875
asif.ahmed@tistatech.com

Jerold Curtis LeMar
540-228-1033
clemar@titaniasolutionsgroup.com

DeAnna Davidson
703-368-3499 X111
deanna@tracen.com

Sandeep Gupta
703-991-4900 X303
sgupta@trigentsolutions.com

Carlo Espiritu
703-216-8650
cespiritu@triplepointsecurity.com

William Shaw
571-298-8477
bill.shaw@tt-llc.com

Greg Swirdovich
703-637-7322
greg.swirdovich@trustedmission.com

Michael V. Akbar
301-706-2945
michael.akbar@tpgsi.com

Jango Unwalla
703-889-8500 x114
junwalla@unissant.com

Phillip J Bach
703-591-5100 X212
phillip.bach@ucs-inc.com

Jerry Lin
301-926-8000 X601
LinJ@uhd.com

Justin R. Fleshman
571-205-6933
jfleshman@valiantsolutions.com

Business Size

SB

SB,8(a)

SB, 8(a)

Other Than
Small

SB, SDVOSB

SB, WOSB

SB, SDB,
VOSB, SD-
VOSB, 8(a)

SB, SDVOSB

SB, 8(a)

SB, WOSB,
8(a)

SB, 8(a)

SB, 8(a)

Other Than
Small

SB, SDB,
WOSB

Other Than
Small

SB, SDB, 8(a)

SB, 8(a)

Other Than
Small

SB, WOSB

SB,HUBZone

Solution Showcase
Topics

Visit http://nitaac-nih.hs-sites.com/
showcase or scan the QR code to read
Solution Showcase articles on a wide
variety of solutions.

« Data Analytics

« Big Data

« Cybersecurity

« Internet of Things

« Analytics

» Assure5

« Blockchain

 Budget

« CDO Services

« ClO-CS

« CIO-SP3

« CIO-SP3 Small Business

«Cloud

« Cloud Migration

* DISA

« Data Integration

« Data Modernization

« Data Warehouse

« Dell FX2 Servers

« Environment Migration

« Forensic Analysis

« Human Capital

+ Human Resources

*|IPv6

« IT Infrastructure

« IT Services

« Knowledge Migration

« License Migration

« Managed Services Cloud
Solution

« National Library of Medicine

» Network Traffic

» Networking

« Storage

« Strategic Communications

« Threat Detection

« Tunneling

« USDA

« Visualization

« Vulnerability

» Workforce

NITAAC Program Guide

37



ExpertView Excerpt

Bridget Gauer
Director, NITAAC

Competition Drives Lower
Costs

¢¢Rates are pre-negotiated
at the master contract
level. Additional
competition could
further drive down
costs at the task/
delivery order level.
Put simply, NITAAC
allows for economies
of scale in order to
reduce per unit costs.
GWACs were established
to streamline the
acquisition ordering
process. Orders can be
solicited and awarded
in less than 30 days
with no protest under
$10 million.”?

Turn to page 6 to read the full inter-
view with Ms. Gauer.
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«SB
- SDVOSB

CIOSP3

« HUBZone

Contract Holder

VALIDATEK-CITI, LLC
http://www.validatek.com/contract-vehicles/nih-cio-sp3-sb

VARIQ CORPORATION
https://www.varig.com/contracts/cio-sp3-sh

VARIQ-CV JV,LLC
http://www.varig-cv.com/cio-sp3/

VENTECH SOLUTIONS INC.
TBD

VERSATECH, INC.
TBD

VETERANS EZ INFO INC.
https://vetsez.company/cio-sp3/

VMD SYSTEMS INTEGRATORS INC
https://www.vmdcorp.com/contract-vehicles/cio-sp3-small-busi-
ness-and-8a-contracts/

VSOLVITLLC
TBD

WASHINGTON BUSINESS DYNAMICS, LLC
TBD

WEBFIRST, INC.
http://www.cio-sp3sb.com/

WILLIAMS CONSULTING LLC
https://www.williamsconsultingllc.com/ciosp3

YAHYA TECHNOLOGIES LLC
TBD

Z AND A INFOTEK CORPORATION
TBD

ZERMOUNT, INC.
http://www.zermount.com/cio-sp3.html

ZIP ZAP IT SOLUTIONS LLC
http://www.zipzapsolutions.com/Vehicles/cio-sp3/

ZOLON TECHINC.
https://www.zolontech.com/contract-vehicles/cio-sp3

Small Business Sizes

Program Manager

Richard Swartz
571-989-4133
richard.swartz@validatek.com

Brian Edwards
202-808-7336
brian.edwards@varig.com

Uday Malhan
855-277-3777
umalhan@varig-cv.com

Kathy Dass
410-862-0123

Business Size

SB, SDB, 8(a)

Other Than

Small

SB, HUBZone

SB, 8(a)

kathrine.dass@ventechsolutions.com

Kevin Ray Kess

443-539-1600 X107
kkess@versatechinc.com

Jay James Costenbader
301-498-2490
jay.costenbader@vetsez.com

Michael Brokaw
571-612-2437
mbrokaw@vmdcorp.com

Payal Kamdar
805-277-4705 X180
pkamdar@vsolvit.com

Keith Fawcett
202-618-7197
keith.fawcett@wbdynamic.com

Kathy Ann Lentz
301-670-1690 X262
klentz@webfirst.com

Antoinette Patrice Williams
1-855-597-9666

SB, 8(a)

SB, SDVOSB

SB, SDB,
WOSB, 8(a)

SB, HUBZone,
8(a)

SB, SDVOSB

SB, SDB

SB, HUBZone,
8(a)

awilliams@williamsconsultinglic.com

Christopher Grenville
301-363-2199
cgrenville@ytechllc.com

Balaji Deshpande
631-312-7104.
balaji@znainc.com

Terry H. Butler
703-832-9311X957
tbutler@zermount.com

Robert St. Cyr
571-969-5660 x704

SB, 8(a)

SB, 8(a)

SB, SDVOSB

SB, HUBZone

robert.stcyr@zipzapsolutions.com

Zach Smith
703-636-7659
zach.smith@zolontech.com

S NITAACsupport@nih.gov

Other Than
Small

L, 1.888.773.6542



Commiitted to the Core

ANACAPA's Secure Supply Chain risk management system (SCRM) leverages our best
practices, processes, and tools to provide our NITAAC CIO-CS clients the SAFEST and most
cost effective IT Hardware, Software and Cloud solutions available - on Contract!

YOUR QUALITY MATTERS TO US

+ ISO 9001:2015 certified - Quality Managed Better Business Practices

* ISO 20243 certified - Mitigating maliciously tainted and counterfeit products
* AS9120 certified - Quality Management for Aviation, Space & Defense

» AS9100 certified - Quality & Value Added Integration for Aerospace

* Robust AS5553 & AS6081 - Counterfeit Risk Mitigation Strategy

ANACAPA is

For 28 years and growing, ANACAPA has been a leader in SCRM with our aerospace clients
and now with NITAAC CIO-CS, you can enjoy the same security on all of your IT requirements.

The Best IT Solutions
The Finest in Customer service
The Safest Supply Chain

Partner with ANACAPA on NITAAC CIO-CS in 2019!




NAICS Code: 334111 — Electronic Computer Manufacturing: 541519 — IT Value Added Resellers

ClO-CS

IT COMMODITIES/SOLUTIONS

Use CIO-CS to acquire IT commodity products
and commodity-enabling solutions, on site or in the cloud.

A Best In Class GWAC, use CIO-CS to easily acquire IT
commodity products and commodity-enabling solutions,
on site or in the cloud from OEMs and VARs offering
innovative solutions. A full complement of set asides are
also available to meet your small business goals.

The NITAAC Technology Refreshment Process (TRP)
enables commodities to be added in real-time. Customers
can order commodity-related services using T&M and FFP.
Buy cloud collaboration tools including email, SharePoint,
video/web conferencing, custom social networks, wikis,
microblogs, CRM, IM, Paa$S and SaaS.

ClO-CS Details
« 5 year Indefinite Delivery & Indefinite Quantity (IDIQ)
contract vehicle with base and option periods
+ Base period of performance 05/01/2015 - 04/30/2020
+ Option period of performance 05/01/2020 - 04/30/2025
+IT commodities deployed using On-Premise and Managed
Services models
+ Solutions for civilian and DoD Enterprise Migration
+ Technology Refreshment Process (TRP) enables
commodities to be added in real-time
» Streamlined ordering procedures FAR 16.505
« Fair and reasonable pricing performed at the IDIQ level
« NIH Contract Access Fee (NCAF) is 0.35%
« Contract NAICS Code(s):
« ELECTRONIC COMPUTER MANUFACTURING 334111
« INFORMATION TECHNOLOGY VALUE ADDED
RESELLERS 541519.
« Contract ceiling: $20 billion
« 65 Contract Holders (OEMs & VARS)
« Orders range from $100 - $50M
« Flexible contract types; commercial items contract is
according to FAR part 12:
« Fixed-Price (FP)
o Labor Hour (LH)
« Time-and-Materials (T&M).
+ No open market items
« Fair and reasonable pricing
« Commodity-enabling solutions allows for the acquisition
of standalone commodity services, without bulk
commodity buying.
40NITAAC Program Guide £ |

DID YOU KNOW?

CIO-CS offers EPIC — Agency Enterprise
Portfolio IT Category — so agencies can set up
their own strategic source against CIO-CS.

Commodities/Solutions You Can Buy
« End User Hardware
« End User Software
«IT Security Software
« Enterprise Wide Software
« On-Premise Infrastructure
« Infrastructure and Platform as a Service
« Telecommunications Plans
«Value Added Services
« Commodities and Commodity-Enabling Solutions
+» Two Deployment Models: On-Premise and Managed
Services including:
« Cloud Hardware and Software
« Cybersecurity
« Enterprise-Wide Licenses, Maintenance and
Warranties
« Health and Biomedical Research IT
«laas, PaaS, SaaS and other Cloud Solutions
« Telecommunications Plans
« Mobility Devices
«Video-Conferencing
« Engineering and Assessment Studies
« Deployment and Installation
« Web and Social Media
« Collaboration Tools e.g. SharePoint.

Turn to page 45 to learn more
about EPIC!

SENITAACsupport@nih.gov  $1.888.773.6542



Small Business Sizes

*SB « EDWOSB
» SDVOSB

«VOSB

« WOSB
«8(a)
«SDB

* HUBZone

Contract Holder

ADVANCED COMPUTER CONCEPTS, INC.
http://acc.net/all-contracts/nitaac//

AFFIGENT, LLC
http://www.affigent.com/contracts/CIO-CS/

AKIRA TECHNOLOGIES, INC.
http://www.akira-tech.com/clients/nih-cio-cs-/

ALVAREZLLC
https://www.alvarezit.com/contracts/cio-cs

ANACAPA MICRO PRODUCTS, INC.
http://www.anacapamicro.com/anacapa/who-we-are/cio-cs/

AT&T CORP
http://www.corp.att.com/gov/cio-cs/

BLUE TECHINC.
http://www.bluetech.com/?q=CIO-CS

CAS SEVERN, INC.
http://www.cassevern.com/markets/federal-government/CIO-
cs/

CDW GOVERNMENTLLC
https://www.cdwg.com/shop/custompages/default.aspx?Custom-
PageKey=67DCE266E99440A891AFCF455FB49B65

COMPUTER MARKETING ASSOCIATES, INC.
http://www.cmai.com/contract-vehicles/nih-cio-cs.html

COUNTERTRADE PRODUCTS, INC.
http://wp.countertrade.com/index.php/cio-cs/

CSRALLC
TBD

DELL FEDERAL SYSTEMS L.P.
http://www.dell.com/learn/us/en/o4/campaigns/cio-cs

DISYS SOLUTIONS, INC.
http://dsitech.com/contracts/federal/nitaac-ciocs.html

DLT SOLUTIONS, LLC
http://www.dIt.com/government-it-contracts/cio-cs

DYNAMIC SYSTEMS, INC.
https://www.dynamicsystemsinc.com/CIOCS/

EMERGENT, LLC
http://www.emergent360.com/contracts/emergent-cio-cs-con-
tract/

EN-NET SERVICES, L.L.C.
http://www.ciocs.com/

SENITAACsupport@nih.gov  $,1.888.773.6542

Program Manager

Alberto Donoso
571-395-4174
ClO-CS@acc.net

Michelle Popiel
571-521-5041
ClIO-CS@Affigent.Com

Andre Lemonte Richmond
703-935-1262
ClO-CS@akira-tech.com

Talon J Raph
303-482-0198
ClO-CS@alvarezit.com

Glenn Anderson
805-339-0305 X101
ClO-CS@anacapamicro.com

Sarah Elizabeth Rootes
571-354-4025
attnih-cio-cs@att.com

Rod Tudor
800-456-1410
cio-cs@bluetech.com

Steve Frost
301-776-3400
ClO-CS@cassevern.com

Bill Robinson
703-621-8226
ClO-CS@cdwg.com

John H. Frey
703-917-7729
ClO-CS@cmai.com

Angela Patricia Dumm
303-424-9710 X236
cio-cs_support@countertrade.com

Sharlene M DAngelo
619-225-2836
ciocs_poc@csra.com

Christina Sue Schroer
512-651-1857
Fed_NIH_CIO_CS@Dell.com

Chris S Eubanks
571-707-3627
ClOCS@dsitech.com

Michael Bradley Bekampis
703-708-9127
ClOCS-Sales@dlt.com

Lisa Jensen

310-337-4400 x222
nih_ciocs@dynamicsystemsinc.com

Tarel Jandreau
757-233-8069
ciocs@emergent360.com

Kyle Yost
301-846-9901
cio-cs@en-netservices.com

Business Size

SB, WOSB,
EDWOSB

SB

SB, HUBZone,
8(a)

SB

SB, HUBZone

Other Than
Small

SB, HUBZone,
WOSB, ED-
WOSB

SB

Other Than
Small

SB

SB, WOSB

Other Than
Small

Other Than
Small

SB

Other Than
Small

SB, WOSB

Other Than
Small

SB

4 NITAACsupport@nih.gov
X, 1.888.773.6542

Committed to the Core

Glenn Anderson

Executive VP and NITAAC CIO-CS PM
800-800-7056 x101
anderson@anacapamicro.com
Www.anacapamicro.com

Solutions For Your Individual
Needs and Budgets

ANACAPA Micro
Products Inc.
HUBZone-certified
small business
founded in 1991
and headquar-
tered in Oxnard
CA. We integrate
and supply the best in IT hardware,
software, cloud computing, A/V,
support & services for our clients on
NITAAC CIO-CS.

Our technical experts work with
you to develop the computing solu-
tions best suited to your individual
needs and budgets. Teaming with
HP, Dell, CISCO, Samsung, Vertiv,
Xerox, Oracle, APC, Panasonic and
VMWare. Amongst many other stra-
tegic partners, we have the OEM
relationships and expertise to help
you navigate your way to the best
and most cost effective solutions.

In 2019, a key goal for NITAAC CIO-
CSis to improve the Secure Supply
Chain for COTS IT products on
contract. ANACAPA is already there!
ANACAPA's Secure Supply Chain
risk management system leverages
our best practices, processes, and
tools to provide our NITAAC CIO-CS
clients the SAFEST and most cost
effective IT hardware, software and
cloud solutions available.

Our Quality certifications
include: ISO 9001:2015; ISO 20243;
AS9120; AS9100; AS5553; AS6081;
all of these certifications work
together to provide your prod-
ucts with the highest degree of
security, traceability, and on-time
delivery. Find us at contract #
HHSN3162015000025W.

Learn more at
WWW.anacapamicro.com.
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Small Business Sizes

*SB

« SDVOSB

« HUBZone

« EDWOSB

«VOSB
« WOSB
«8(a)
*SDB

A

Connection

PUBLIC SECTOR SOLUTIONS

wesolve IT”

Donna Mullen

Program Manager
603-683-2337
Donna.Mullen@connection.com
www.connection.com/ciocs

Providing Best in Class
Products and Services

Connection®
Public Sector Solu-
tions is a global
solutions provider
for the entire IT
lifecycle dedicated
to fulfilling the
specialized needs
of the federal government.

With more than 35 years of
connecting federal agenciesto IT
products and services, Connec-
tion® Public Sector Solutions can
help you build complete solutions
on time and on budget.

Our team of Account Managers
boasts one of the longest average
tenures in the industry, and our re-
lationships with over 1,600 vendor
partners allow us to offer best-in-
class products and services.

By using Connection® Public
Sector Solutions to order through
ClO-CS, you work with a strategic
partner to access a wide range of
advanced technology, including
digital displays, desktops, and
servers; IT peripherals; network
equipment; storage systems;
security tools; software products;
cloud-based services; video con-
ferencing systems; and more.

Plus, you can easily purchase
related services, such as installa-
tion, training, and maintenance.
With more than 300,000 products,
a nationwide network of service
partners, and teams of certified
technical experts, we’ll design,
build, and support your .
end-to-end IT systems. [l

Simplify IT Procurement

Learn more at [=
www.connection.com/ciocs.
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Contract Holder

FCN, INC.
https://fcnit.com/projects/contract-nih-cio-cs/

FEDSTORE CORPORATION
http://www.fedstore.com/contracts/cio-cs

FORCE 3,LLC
http://www.force3.com/contracts/CIO-CS/

FOUR POINTS TECHNOLOGY, L.L.C.
https://www.4points.com/contract-vehicles/nitaac-ciocs/

FUTRON, INCORPORATED
http://futroninc.com/contract-vehicles/CIO-CS/

GOVCONNECTION, INC. (Connection Public Sector)
https://connection.com/ciocs

GOVERNMENT ACQUISITIONS, INC.
http://gov-acq.com/contracts/nih-cio-cs-contract/

GOVPLACE
http://www.govplace.com/cio-cs/

GOVSMART, INC.
http://www.govsmart.com/ciocs/

HPIFEDERAL LLC
http://government.hp.com/ciocs_summary.aspx?agencyid=1%20
%20

ID TECHNOLOGIES, LLC
TBD

IDEAL SYSTEM SOLUTIONS, INC.
http://www.idealssi.com/company/cio-cs/

IMPRES TECHNOLOGY SOLUTIONS, INC.
https://www.imprestechnology.com/contracts_CIOCS.html

IMS GOVERNMENT SOLUTIONS, INC.
TBD

INFORELIANCE SOLUTIONS JV
http://www.inforeliancesolutions.com/

INSIGHT PUBLIC SECTOR, INC.
http://www.insight.com/content/insight/us/en/ips/client/nation-
al-institutue-of-health-cio-cs.html

INTEGRATION TECHNOLOGIES GROUP, INC.
http://cio-csitg.com/

INTERNATIONAL BUSINESS MACHINES CORPORATION
https://www.ibm.com/industries/federal/contracts/cio-cs

Program Manager

Gil VanSchoor
443-857-6779
FCN-CIO-CS@fcnit.com

Jacqueline Michelle Mayo
240-449-8803
ClO-CS@fedstore.com

Cheryl Hill
410-774-7238
ClO-CS@force3.com

Amy Moss
703-657-6133
ClIOCS@4points.com

Shakil M. Qureshi
571-402-3203
ClO-CS@futroninc.com

DonnaR.Mullen
603-683-2337
ciocs_RFQs@connection.com

Kathy Meece
513-562-2044
ClO-CS@gov-acg.com

Bill Robinson
571-409-1363
ClOCS@govplace.com

Glenn Willard
434-326-0565
ClOCS@govsmart.com

Chris Welter
505-349-9853
ClOCSteam@hp.com

Allison McIntosh
703-554-1665
ciocs@idtec.com

Greg Reyes
763-255-1842
CIO-CSINFO@idealssi.com

Feizal Mohideen
562-298-4030
ciocs@imprestechnology.com

Hugh Gannon
678-705-1062
ClO-CS@us.imshealth.com

Lauren Gardner
571-620-7405

Business Size

SB, WOSB

SB, SDVOSB

Other Than
Small

SB, SDVOSB

SB

Other Than
Small

SB, SDVOSB

SB

SB, HUBZone,
8(a)

Other Than
Small

Other Than
Small

SB, HUBZone,
WOSB, ED-
WOSB

SB, HUBZone,
8(a)

Other Than
Small

Other Than
Small

ClO-CS@inforeliancesolutions.com

Jeff Armstrong
703-227-2920
ClO-CS@insight.com

Robert Despres
703-485-0764
ClOCS@itgonline.com

Lawrence Parham
240-393-8157
ciocs@us.ibm.com

B NITAACsupport@nih.gov

Other Than
Small

SB

Other Than
Small

L, 1.888.773.6542



Small Business Sizes

*SB « EDWOSB
» SDVOSB

«VOSB

« WOSB
«8(a)
«SDB

* HUBZone

Contract Holder

IRON BOW TECHNOLOGIES, LLC
http://www.ironbow.com/contracts/contract_details/nih-cio-cs

ISTOR SOLUTIONS LLC
http://www.istorllc.com/

IT1SOURCE, LLC
https://www.it1.com/CIOCS/

JESKELL SYSTEMS, LLC
http://www.jeskell.com/CIO-CS

KOI COMPUTERS, INC.
http://www.koicomputer.com/government-contracts/#ciocs

MA FEDERAL, INC.
http://www.igov.com/nih-cio-cs.html

MARSHALL COMMUNICATIONS CORP.
TBD

MERCOM, INCORPORATED
https://mercomcorp.com/contracts/nih-cio-cs/

MICROTECHNOLOGIES LLC
http://www.microtech.net/CIO-CS

NEW TECH SOLUTIONS, INC.
http://www.newtechsolutions.com/contracts/index/view/id/47

NORSEMAN, INC.
http://www.norseman.com/CIOCS.html

PANAMERICA COMPUTERS, INC.
https://www.pcitec.com/cio-cs

PARAGON MICRO INC.
http://www.paragonmicro.us/CIO-CS

PC SPECIALISTS, INC.
http://www.tig.com/nitaac.htm

PCPC DIRECT, LTD.
https://CIOCS.pcpcdirect.com

PRESIDIO NETWORKED SOLUTIONS LLC
http://www.presidio.com/government-industries/government/
federal-contract-vehicles/cio-cs

RED RIVER TECHNOLOGY LLC
http://www.redriver.com/contracts/CIO-CS

STERLING COMPUTERS CORPORATION
http://www.sterlingcomputers.com/CIO-CS/

SENITAACsupport@nih.gov  $,1.888.773.6542

ClO-CS

Program Manager

Jodie Vaughn
703-674-5283
CIO-CS@ironbow.com

Jonathan Evans
813-210-9682
ClOCS@istorllc.com

Tammy Van
480-374-1191
ciocs@it1.com

Steve Koppenhafer
301-230-1533
ClIO-CS@jeskell.com

Catherine Ho
630-627-9638
ClOCS@koicomputer.com

Phen Vilamonh
703-749-0881
ClOCS@igov.com

Rie Gibbons
843-481-3131x2117
ClO-CS@marshallcomm.com

Jake H. Bower

843-979-9957
Mercom-ClIO-CS@mercomcorp.com

Stephanie Bortz
571-327-2892
ClO-CS@microtech.net

Anita Vasantrai Patel
510-353-4070 X327
ClIOCS@ntsca.com

Amanda Wolfe
410-579-8600 X310
ClIOCS@norseman.com

Michael Shaffer
540-635-4402 X304
ClO-CS@pcitec.com

Carroll Genovese
703-268-2661
ClO-CS@paragonmicro.com

Jerrie Dodd
208-378-8886 x2314
NIH-CIO-CS@tig.com

Julie Wright
713-344-0933
ClIO-CS@pcpcdirect.com
SB, WOSB

Kelvin Barnes
301-313-2192
DLCIOCS@presidio.com

Jo Purdy
603-442-5546
ClO-CS@redriver.com

Lisa Svec
605-242-4021
ClO-CS@sterlingcomputers.com

Business Size

Other Than
Small

SB, 8(a)

SB

SB

SB, 8(a),
WOSB,
EDWOSB

SB

SB

SB, WOSB,
EDWOSB

SB, SDVOSB

SB, 8(a)

SB

SB, HUBZone,
WOSB,
EDWOSB

SB

Other Than
Small

Other Than
Small

SB

SB, WOSB,
EDWOSB

4 NITAACsupport@nih.gov
X, 1.888.773.6542

Bill Robinson

Program Manager

571-409-1363
brobinson@govplace.com
https://www.govplace.com/gov-
place-contract-vehicles/

A Performance-Based
Approach

From end-user
hardware com-
modities to value
added services,
Govplace can meet
your IT needs by le-
veraging NITAAAC’s
ClO-CS as a prime
contract holder, and compliments
your IT services needs as JV mem-
ber of Hygeia Solutions Partners
for CIO-SP3.

Our core capabilities include
Cloud Computing & Infrastruc-
ture, Cyber Security & Privacy, IT
Automation & Orchestration, and
Physical Security.

We have an extensive CLIN offer-
ing with over 130 manufacturers
(like our Dell Technologies part-
nership) providing a wide array of
technologies, while our certified
professionals and engineers add
discriminating value through
working with our customers to
determine the best approaches
to providing solutions to jointly
achieve mission goals.

Our risk adverse, perfor-
mance-based approach has re-
sulted in 100% positive CPARS and
the DPSM Highest Honor Service
Award for work completed on this
contract.

We are committed to helping our
customers find the most efficient
approaches to acquisition of tech-
nologies in a price conscious era.

=

e

Learn more at
www.govplace.com.
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Kelvin Barnes

Program Manager
301-313-2192
kmbarnes@presidio.com
www.presidio.com

Harnessing IT To Simplify
Complexity

Presidioisa
leading IT solutions
provider assist-
ing the federal
governmentin
harnessing tech-
nology innovation
and simplifying IT
complexity to digitally transform
their businesses and drive return
on IT investment.

With more than 30 years of
federal contracting experience,
strong strategic partnerships with
over 500 leading OEMs and Cloud
Service Providers, and a broad
array of technology solutions and
service, we serve as an extension
of our clients’ IT teams, providing
deep expertise and letting them
focus on their core business.

Through 60+ US offices and
2,800 professionals, including
1,600 technical engineers, we are
trusted advisors to our clients on
a local level while also bringing
our national scale and expertise to
bear. We have $2.7 billion in annual
revenue and are owned by funds
affiliated with Apollo Global Man-
agement, LLC (NYSE:APO).

The CIO-CS Contract has made
it easy for us to deliver Collabora-
tion Tools, Cloud, Cyber Security,
Digital Infrastructure Solutions,
Mobility, Value Added Services
and Managed Services to include
Infrastructure as a Service (laa$S),
Platform as a Service (PaaS),
and Software as a Service (SaaS)
cloud computing models to our
customers.

PRESIDIO

Learn more at
WWW. idi Olg00
.presidio.com. =
[=]"
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Small Business Sizes

*SB

« SDVOSB

« HUBZone

Contract Holder

STRATEGIC COMMUNICATIONS, LLC
https://yourstrategic.com/nitaac-cio-cs/

SWISH DATA CORPORATION
http://www.swishdata.com/index.php/contracts/
hhsn316201500049w

SWORD & SHIELD ENTERPRISE SECURITY, INC.
https://www.swordshield.com/federal/cio-cs-order-
ing-guide-and-contact-information/

SYNERGY GROUP
http://synergygroupjv.com/ciocs_contract.html

SYSOREX GOVERNMENT SERVICES, INC.
http://sysorexinc.com/nih-cio-cs/

THREE WIRE SYSTEMS, LLC
http://www.threewiresys.com/contract-vehicles/2016/5/15/cio-cs

THUNDERCAT TECHNOLOGY, LLC
http://www.thundercattech.com/about-us/contract-vehicles/
cio-cs/

UNICOM GOVERNMENT, INC.
https://www.unicomgov.com/ciocs

VION CORPORATION
http://www.vion.com/Contracts/ClIO002DCS.aspx

WESTWIND COMPUTER PRODUCTS, INC.
http://www.westwindcomputerproducts.com/contracts/cio-cs/

WORLD WIDE TECHNOLOGY, INC.
https://www2.wwt.com/nih-cio-cs/

« EDWOSB

«VOSB
« WOSB
«8(a)
*SDB

Program Manager

Nicholas Rosenberg
502-813-8019
cio-cs@yourstrategic.com

Robert Kerr
201-657-2725
ClOCS@swishdata.com

Raymond Kahre
865-244-3535

Business Size

SB, WOSB

SB, WOSB

SB

ClOCSmanager@swordshield.com

Anthony H. Closson
571-235-7175
CIOCS@synergygroupjv.com

Jill Watts
703-727-4264
ClO-CS@sysorexinc.com

Harmony Pennington
703-239-3768
ClOCS@threewiresys.com

Adam Berti
443-864-7780
ClO-CS@thundercattech.com

Danielle Bare
703-502-2560
ClOCS@unicomgov.com

Say Singhavong
571-353-6018
CIO-CS@ViON.com

Steve Hull
505-345-4720
ClO-CS@wwcpinc.com

Sean O’'Rourke
314-919-1652
ClO-CS@wwt.com

B NITAACsupport@nih.gov

SB, SDVOSB

SB

SB, SDVOSB

SB, SDVOSB

Other Than

Small

SB

SB, HUBZone,

WOSB

Other Than
Small

L, 1.888.773.6542



Small Business Sizes
« EDWOSB

* SDVOSB

«VOSB
*+ WOSB
«8(a)
*SDB

With CIO-CS, Get EPIC Savings

With EPIC — Agency Enterprise Portfolio IT Category — agencies
can set up their customized IT catalog using CIO-CS.

* HUBZone

EPIC — Agency Enterprise Portfolio
IT Category — is your virtual, custom-
ized, dedicated and pre-competed
Strategic Sourcing catalog offering
products and/or services defined by
your agency’s requirements. EPIC
savings and ease of use are available
only through the CIO-CS GWAC.

After establishing your individual agency EPIC, you go to the website, see the prod-
ucts, the price and specifications; and if you decided to purchase it you would just
place it into your cart — just like Amazon.

Participating CIO-CS Contract Holders selected for EPIC are required to post their
commodity specifications and pricing on the NITAAC website. Contract Holders
provide pricing data (such as prices paid and number of units sold) through the
e-GOS website in government specified formats.

With secure access, you can see the commodities and pricing available. Contract-
ing officers can then issue solicitations and award orders directly against the agency
EPIC through their agency EPIC portal.

To keep the IT fresh, CIO-CS Contract Holders are encouraged to introduce new IT
commodities across applicable categories or update existing IT commodities. New
commodities can be offered at any time during the period of performance. NITAAC
responds to Technical Refresh proposals within 72 hours. Contractors may also pro-
pose separate discounts for new technology and commodities.

NITAAC will provide reporting to OMB as part of the Category Management require-
ment as Executive agent and can provide reporting on your agency’s IT spend under
their agency EPIC.

DID YOU KNOW?

EPIC saves you time and money. It’s
easy to be EPIC. Call 1.888.773.6542
or email NITAACsupport@nih.gov.

SENITAACsupport@nih.gov  $,1.888.773.6542 [ £ |

4 NITAACsupport@nih.gov
X, 1.888.773.6542

Red River
—_

Patty Bortz

Program Manager

603-442-5546

cio-cs@redriver.com
www.redriver.com/contracts/cio-cs

Technical Expertise, Proven
Approach

Why Red River fc

Red River is an award-winning
technology transformation com-
pany with more than two decades
of experience serving the highest
levels of the federal government
with innovative technology solu-
tions as diverse as Cloud Comput-
ing, Network Security and Mobility.

Under NITAAC CIO-CS, Red River’s
established healthcare and life sci-
ences practice can provide govern-
ment agencies customized solutions
that promote collaboration, improve
efficiencies, and enhance patient
care while fostering compliance.

“Red River is proud to have the
NITAAC CIO-CS contract in our
extensive portfolio of federal
purchasing vehicles,” said Jeff
Sessions, Red River CEO. “We
appreciate the opportunity to help
agencies improve the speed, ease
and flexibility with which they can
acquire and expand technology
capabilities.”

Red River is ISO 9001 certified
and its technology experts hold the
highest technical certifications, cre-
dentials and partnership levels with
key OEMs, including Dell Technol-
ogies, Cisco Systems, HP, VMware,
Splunk, NetApp and more.

Learn more at
redriver.com/contracts/cio-cs

E%E
L
=
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www.redriver.com/contracts/cio-cs

Help Is Just a Click, Scan or Phone Call Away

NITAAC is housed within the Department of Health and
Human Services (HHS) at the National Institutes of Health
(NIH).

NITAAC administers three “Best in Class” Government-
Wide Acquisition Contracts (GWACs) for information
technology (IT) services, solutions, and commodities from
our pre-qualified vendors:

« ClI0-SP3: IT Services and Solutions

« ClO- SP3 Small Business: IT Services and Solutions

along with meeting Small Business Goals

 CI0-CS: IT Commodities and Solutions

With a combined contract ceiling of $60 billion, these
GWACs are a primary resource for any federal agency
looking to procure IT products, services and solutions.

Our three contract vehicles boast streamlined
acquisition and fast ordering, a single-login electronic-
Government Ordering System (e-GOS) with built-in FAR
guidance and automated task order completion, and ceiling
rates/prices negotiated at the Master Contract level to be
the best available. Each is an Indefinite Delivery Indefinite
Quantity (IDIQ) contract vehicle.

Choose the NITAAC Difference

« Product pricing is lower than open market, less than or
equal to GSA

« Services are at competitive, pre-competed rates that
can be negotiated lower

« Customer can select awardees based on their best
value criteria

« Customized terms and conditions relevant to your task
or delivery order can be easily added

« No special “Delegation of Procurement Authority”
is needed from NITAAC to use our GWACs or online
system

« Two levels of contract competition for the greatest
savings

« Not subject to the Economy Act

= Contact the Customer Support

Center for complete details.

DID YOU KNOW?

Using NITAAC with FAR Part 16, there are no
protests on orders under $10M unless the order
exceeds the scope, period of performance or
maximum value of the contract (520 billion).

NITAAC also offers a full-service Assisted Acquisitions
program and is one of one of three OMB mandatory sources
for Government-Wide Strategic Solutions (GSS) for
laptops and desktops.

Use NITAAC to streamline acquisitions under FAR
16.505; plus NITAAC is not subject to the Economy Act (FAR
17.502-2[b]).

ClO-SP3

IT SERVICES/SOLUTIONS

SMALL BUSINESS

ClO-CS

IT COMMODITIES/SOLUTIONS

GSS

GOVERNMENT-WIDE
STRATEGIC SOLUTIONS

ASSISTED
ACQUISITIONS

Email: NITAACsupport@nih.gov
Phone: 1-888-773-6542.

46NITAAC Program Guide £ |
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Privacy

Requirements Application
Engineering Testing
& BPM and IV&V

351143d X3
dno

CONTRACT VEHICLES

» SBA 8(a)

» SBA HUBZone
» GSA 70

» GSA PSS

» GSA 8(a) STARS Il R CERTIFICATIONS

» CMS SPARC IDIQ

[HUBZone, 8(a), & SB categories] @ CMMIDEV /3 @
» NITAAC CI0-SP3 @ CMMISVC /3" XL

Small Business,
HUBZone On-Ramp

» TSA PMSS BPA R PARTNERSHIPS

» CMS MIDS IDIQ & CMS NQIIC IDIQ

RELI is a Value Added Reseller[VAR] for Portswigger - vulnerability scanning tool
https://portswigger.net/burp/



Everything Agile

Made Possible by CACI

CACI provides technology solutions, services, and products in support of national
security missions and government transformation for Intelligence, Defense, and
Federal Civilian customers. We offer a highly specialized set of capabilities to help
federal government agencies realize the benefits of CIO-SP3.

Our Agile Solution Factory (ASF) optimizes performance of Agile software
development, holistically integrating the benefits of Agile at an enterprise scale.
The results of CACI's ASF on large government programs have included increased
end-user satisfaction through higher quality and more secure software deployed
on shorter release cycles.

Visit www.caci.com.

Ideas That Inspire. Technologies That Matter. C MI
Ever Vigilant.

A Fortune World's Most Admired Company EVER VIGILANT

©CACI 2019 = A449_1905





